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N.A.C.C. Estimates June 
Output at 190,600 and 


With Ford Activity vity Rising, Year’s 
1,600,000 Is Seen 


Output of 


New York, July 11.—The National Automobile Cham- 
ber of Commerce released over the week end its estimate 
of production during the month of June, which places the 
total output at 190,600 vehicle units for the entire industry, 
including Canada and foreign assemblies. This compares 
with 193,270 units produced in May. As a result of its 
check-up of manufacturers, Automotive Daily News esti- 


mated the June production at 195,000 units. 
While the June output was lower ae ee a ee 


than that of May, it was sil s>-| W. O. DISTRIBUTOR 
basis because tapering off for the | IN CHICAGO AREA 
IN BIG EXPANSION 


summer is usually well under way 
in the sixth month. The increase 
in Ford production accounts for the 
relatively large production total | 


reached in June. The Ford com- 
pany recently announced that it 
had turned out 95,000 units. This 
was below the original estimate of 
112,000 units and under later esti- 
mates which placed the month’s 
activity at around 103,000 vehicles. 

With these N. A. C. C. figures in 
hand we find the half year’s pro- 
duction to have been 912,353 ve- 
hicle units. This compares with 
1,639,027 vehicles turned out in the 
first six months of 1931. The de- 


Chicago, July 11.—Important ex- 
pansion moves in the Chicago area 


Gartley, 
ley, Inc., Willys-Overland distrib- 
utor, as direct tie-ups with the 
introduction two weeks ago of the 
new line of Willys sixes and eights. 
The Gartley organization has just 
taken over the entire three-story 
building on automobile row at 2245- 
: 5 : 47 S. Michigan Ave., for sales pur- 
crease works out at 44 per cent. | noses. Originally the company con- 
Attempts to estimate the yea’s|centrated its activities on 26th 
production by the output figures | street, west of State Street, in which 
for the first half of 1932 are un- it is still located. Last year it in- 
usually difficult in this abnormal | yageq automobile row by leasing the 
period. As noted above, the first) first floor of the Michigan Avenue 
half's production was 44 per cent.|puijding, which has been remodeled 
under that of 1931. If we apply and redecorated, and is now oc- 
this factor of 44 per cent. to our cupied in its entirety by the Gartley 
complete 1931 production figures we company. 
would get an output for the year In addition, a building to the 
1932 of 1,395,522 vehicle units. But | north and in the same block, at 2211 
the 44 per cent. decrease is ob- S. Michigan Ave., has just been 
viously completely misleading be-| taken over for used car sales. 
cause the Ford Company was out/ wr. Gartley announces the addi- 
of real production during four Of} tion of five new dealers, three of 
the months. In May Ford began! whom are located in the city and 
to step up production and in that | two in the suburban districts. They 
month turned out about 76,000 ve- | are: Hollywood Motors, Inc., 907 
hicle units. In June the Ford total Diversey Parkway; Ray Anderson 
was $95,000 units. So the per- | otor Sales, 6832 Stony Island Ave.; 
centage of decrease in the first half | yan Buren-Robey Motor Sales, 1947 
cannot be applied to the year with|w yan Buren St.: Roper Motor 
Sales, Hobart, Ind., and Glen Ellyn 
Motor Company, Glen Ellyn, Il. All 
appointments, it is stated, were ef- 


DE SOTO 6 MONTHS’ a wholesale manager 


(Continued on Page 2) 


SALES 31,314 CARS for the Gartley organization, has 


added Harry Norris and Irving 

Hartman to his sales staff. He has 
Detroit, July 11.—The first half of eens te 6 ete eee 

the year was one of the biggest like 

periods in the history of the De 

Soto dealer organization, according 


jurisdiction of the Gartley Company. 
+o Roy Peed, general sales manager. 


Retail sales by De Soto : 


STUDEBAKER SALES 
IN CANADA GAIN 17% 


Toronto, Canada, July 11.—At the 
close of business June 30, Stude- 
baker Corporation of Canada, Ltd., 
recorded a continued increase in 
unit sales in 1932 over a like period 
in 1931.. According to information 
made available at the plant at 
Walkerville, Ont., June was the fifth 
consecutive month in which Stude- 
baker sales in Canada showed in- 


during this time totaled 31,314 cars, 
as compared with 18,526 for the cor- 
responding period of last year, a 
gain of 70 per cent. Factory ship- 
ments to dealers were 37,756, as 
compared with 23,632 for last year, 
a gain of 60 per cent. These figures 
include Plymouth sales by De Soto 
dealers in addition to De Soto. 
Used car sales showed a 45 per 
cent. increase during the period. 
De Soto dealers sold 34,617 used cars 
in the first six months of this year, 
as compared with 23,975 for the cor- 


responding period of last year. (Continued on Page 2) 


were announced today by P. C.| 
president of E. C. Gart-| 


A. D. N. Letter Contest Rules Broadened—See Page 
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NEW YORK, TUESDAY, JULY 12 


June Sales Returns in 7 States 
Half Year at 912,353/ Show6 Yo Gain Over May Totals 


FRANKLIN STARTS 
ITS ASSEMBLY LINE 
AFTER SHUTDOWN 


Syracuse, N. Y., July 11.—The as- 
sembly line at the plant of the H. 
H. Franklin Manufacturing Com- 
pany, recently closed down, was 


started :'p today. 

A pick-up in production of Frank- 
lin cars at this time is explained by 
the fact that dealers’ stocks have 
become depleted. Normally Frank- 
lin deliveries in June fall 5 per 
cent. below May, but reports so far 
received at the factory show that 
this year’s comparison will not only 
eliminate the decrease, but is likely 
to reveal an increase. 

This possibly indicates a turning 
point in car sales, Franklin officials 
point out. 

Increase in inquiries concerning 
Franklin air-cooled engines have 
teen noted within the last month. 
The Swedish government has be- 
ome interested fh the military in- 
stallations of the Syracuse-made 
motor. Engineers in Belgium are 
investigating the Franklin power 
plant for rail car ‘propulsion. 


MAY FINANCING UP 
ALL ALONG THE LINE 


Washington, July 11.—Automobile 
financing continued to gain in May, 
accompanying thé increase in car 
production, according to informa- 


tion made available as of July 11 
by the Bureau of the Census, De- 
partment of Commerce. 

Wholesale financing, which lagged 
behind retail in April, showed a 
more pronounced gain than retail 
financing the following month, it 
was pointed out. The volume of 
wholesale financing rose from $33,- 
903,704 in April to $38,559,959 in 
May, while retail advanced from 
$56,415,652 to $58,379,589. The fol- 
lowing additional information was 
supplied: 

The retail gain was made despite 
the fact that the average amount of 
financing per car dropped from $362 
to $355, as the number of cars 
financed rose from  15,,691 to 
164,627. 

Most of the gain in retail volume 
was in new cars, the total of 
financing for 63,736 machines being 
$33,521,802 in May, an average of 
$526 per vehicle, compared with 
$31,835,792 for 57,661, an average of 
$552, in April. 

Increases were noted also for used 
and unclassified cars, with the num- 
ber of used machines financed con- 
tinuing to exceed by far the number 
of new ones. 

There were 96,065 used machines 
financed for a total of $23,270,722 in 
May, an average of $242, whereas 
the April figure was 93,398 machines 
financed for $23,066,269, or an aver- 
age of $247. In the unclassified list 
were 4,826 cars financed for 
$1,587,065, an average of $329. In 
April, 4,632 unclassified vehicles were 
financed for $1,513,591, an average 
of $327. 


| 
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|ibaissalale Cars Make Better Swees Than Trucks; 
Month Normally Shows Drop 


Detroit, Mich., July 11.—An unusual increase in sales 
of new passenger cars during June in seven states from 
which reports are now available was announced today by 


AUBURN SHIPS 3,232 
CARS IN JUNE, BREAKS 
PREVIOUS RECORDS 


Auburn, Ind., July 11.—Breaking 
all previous June records for ship- 
ments, the Auburn Automobile 
Company built and delivered 3,232 
cars in June of this year, E. L. 


Cord, president, announced today. 

The former high mark for June 
was made by Auburn in 1931, when 
the company shipped 3,219 cars. 
June shipments for 1930 were 1,015 
cars. 

The 3,232 shipments figure re- 
flects the success of the company's 
new merchandising program and 
the great values which Auburn is 
giving, Mr. Cord said. He pointed 
out that the publi’c reception of 
this program was unprecedented 
and that in order to meet the de- 
mand for cars Auburn factories 
have been’ operating at near 
capacity for the last thirty days. 
Unfilled orders on hand and new 
orders coming in from dealers and 
distributors, he said, indicate that 
this demand is continuing con- 
sistently. 


EIGHT-CYLINDER — 
NEW CAR SALES UP 
IN LOUISVILLE AREA 


Louisville, Ky., July 11.—Figures 
compiled for new car sales over the 
first six months of this year show 
a definite increase in sales of eight 
cylinder cars in Louisville and Jef- 
ferson county as against losses in 
fours and sixes, 

The figures show: 

4cyl. 
1,089 
440 

Six months’ total, 
3,483; 1932, 2,220. 

As against 986 four cylinder Fords 
in 1931, this year shows 271 Ford 
fours, and 190 Ford eights sold. 

Chevrolet this year has sold 769 
cars, as against 1,387 last year. 

Plymouth has done nicely with 169 
sales, as against 71 last year. 

Pontiac also has a gain, with 90 
sixes and 6 eights, or 96 as against 
64 last year. 

Studebaker was very well up with 
21 eights this year as against 32 
last year, and 42 sixes this year as 
against 45 last year, while its 69 
Rockne sales were as against noth- 
ing last year. 

Nash sales have been on the in- 
crease with 20 sixes as against 11 
last year, and 24 eights, as against 
18 last year. 

With interest manifested in sales 
of eights the record for 1932 proves 
of interest. 


6 cyl. 

2,009 

1,302 
all types, 


385 
471 


1931, 


8 cyl. | 


©R. L. Polk & Company, 


Registrations in the seven states 
—Delaware, Illinois, Minnesota, 
North Dakota, Utah, West Virginia 
and Wisconsin—indicate a 6.18 per 
cent. increase over sales of new pas- 


senger cars in the same states during 
May, whereas the five-year average 
shows a 17 per cent. decline in sales 
from May to June. 

Registrations of new passenger 
cars for June in the seven states 
totaled 18,094 units, an increase of 
6.18 per cent. over sales of 17,041 
units during May, and a decrease of 
22.8 per cent. under sales of 23,439 
units in June a year ago, in the 
same states. 

No estimate of the total sales in 
June has been made because of the 
small number of states from which 
ee reports are now avail- 
able. 

Comparative registrations of new 
passenger cars in the seven states 
for June, 1931; June, 1932, and May, 
1932, are given in the table below: 
June, May, June 

1932 1932 
397 504 
7,720 7,619 
3,761 3,676 
611 707 
231 400 
1,128 1,586 
3,103 3,602 


State 
Delaware 
Tllinois 
Minnesota 
North Dakota.. 
Utah 
West Virginia.. 
Wisconsin 


. 23,439 17,041 18,094 


Sales of new commercial cars in 
seven states during June reached 
2,261 units, an increase of 2.03 per 
cent. over sales of 2,216 units in 
May, and a decrease of 28.76 per 
cent. under sales of 3,174 units in 
June a year ago. 

No estimate of total truck sales 
for June has been made by the Polk 
Company. 


M. E. W. A. ORGANIZES 
REGIONAL GROUP IN 


| SOUTH-CENTRAL AREA 


Chicago, July 11—With B. W. 
Ruark, general manager of the Mo- 
tor and Equipment Wholesalers 
Association, representing the na- 
tional body, formal organization of 
the south-central regional group 
was effected today. The meeting 
for this purpose, it is announced at 
M, E. W. A. headquarters, was held 
at Jackson, Miss. 

Mr. Ruark left Chicago several 
days ago for the purpose of assist- 
ing in organizing the new regional 
group and visiting southern jobbers 
of New Orleans, Memphis and other 
cities. 

A call has been issued to members 
of the Virginia-Carolinas Automotive 
Association for a meeting at Greens- 
boro, N. C., on July 20. | ee A 
Satchell, president of the Motor and 
Equipment Wholesalers Associatio™ 


(Continued on Page 2) 
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he acceptance granted the Marmon Sixteen 


by people of wealth and prominence the country 


over is worth real money to Marmon distribu- 


tors and dealers in the form of future business. 


MARM ON 





SALES DEPARTMENT 


INDIANAPOLIS, IND. 








NASH'S 3 MONTHS 
STATEMENT SHOWS 
STRONG POSITION 


Kenosha, Wis., July 11.—At a di- | 


rectors’ meeting of the Nash Motors 
Company held today at the offices 
of the company, a dividend of 25 
cents per share was declared, pay- 
able August 1 to stockholders on 


record at the close of business 
July 20. 
The balance sheet and earnings 


statement for the second quarter of 
the fiscal year, comprising the 
months of March, April and May, 
were presented, showing cash and 
government securities in the com- 
pany’s treasury amounting to $33,- 
428,969.66. 

The earnings for the second quar- 
ter, after deducting all expenses of 
manufacturing, selling and admin- 
istration, and providing for depre- 
ciation, and for both state and Fed- 
eral taxes, amounted to $322,280.72. 

Commenting upon the reduction 
of the dividend rate, C. W. Nash 
stated that, in his judgment, it was 
an excellent time to follow a con- 
Servative policy, and, in his opinion, 
it was far more important to the 
stockholders of the company that 
a strong cash position should be 
maintained rather than that large 
dividends should be paid. 

One of the outstanding figures 
presented by the balance sheet at 
the end of the second quarter was 
the fact that the inventories of raw 
material, work in process and fin- 
ished product, amounted to only 
$939,395.22. Giving consideration to 
the volume of business that has 
been done, and was being done at 
that time, the figures of the inven- 
tory disclose a rather favorable 
condition. 

The sales of the company's prod- 
uct have not been large, owing to 
general conditions, but the board of 
directors feel that the company has 
never in its history produced a line 
of automobiles that compared in 
quality and value with its present 
line, or that had met with such 
universal reception by the public. 

It is pleasing to the management 
to know that the sales of cars for 
the second quarter have been only 
955 units less than the correspond- 
ing quarter of 1931. 

The board of directors feel confi- 
dent that the company now occu- 
pies a position with its product that 
should enable it to secure at least 
its full share of any available busi- 
ness, 


C. C. GOODRICH DIES 
AT YORK HARBOR, ME. 


York Harbor, Me. June 11.— 
Charles C. Goodrich, member of the 
Lower House of the Maine Legis- 
lature and a director of the B. F. 
Goodrich Rubber Company of Ak- 
ron, O., which his father founded, 


home here after a protracted illness. 
His age was 60.. He formerly lived 
in New York, 





BOILER WORKS EXPANDS. 

New Haven, Conn., July 11.—Cooke 
Boiler Works, Inc., 265 Nicoll St., 
which manufactures chassis and fit- 
tings for six-wheel] trucks and han- 
dles other welding work for the au- 
tomotive trade, has been reorgan- 
ized with Francis X. Dugett as sec- 
retary and treasurer and Jesse B. 
Davis, vice-president. P, O, Cooke 
remains as president. 


| 
! 








| prices. 








‘MLE. W. A. ORGANIZES 


REGIONAL GROUP IN 
SOUTH-CENTRAL AREA 


(Cemtinued from Page 1) 


and W. C. M. Lawrie, assistant gen- 
eral manager, will address the gath- 
ering of this regional group. Mr. 
Lawrie’s itinerary also includes Bal- 


CAR PRODUCTION = 
CURTAILMENT SEEN | 
IN JUNE RIM OUTPUT 


Cleveland, July 11.—Sharp sea- 
sonal curtailment of automobile pro- 
duction is forecast by the June fig- 
ures of automobile rim output issued 
today by the Tire and Rim Associa- 
tion, Inc., with headquarters here. 

Inspections and approvals report- 
ed by the association for June total 
532,169 units, including the so-called 
experimental rims, which are those 
for the new low-pressure tires, often 
called doughnut tires. 

Total May output, as represented | 
by inspections and approvals, was | 
692,479 units. June production, | 
therefore, represents a decline of | 
nearly 25 per cent. and amounts to | 
less than half of the output for June, 
1931, when production was 1,084,707 | 
units, 

The Tire and Rim Association's | 
Statistics are fairly representative of | 





the industry, with the exception of | 


the Ford Motor Company. Practi- 
cally all important rim producers 


| except Ford are members of the as- 


sociation, 

Assembly rates now follow closely 
upon changes in rim production, so 
closely, in fact, that rim production 
does not forecast as far ahead as 
formerly the trend of automobile 


timore and Washington, it is stated | Production activity, 


here at offices of the national asso- 
ciation. 


N. A. C. C. SEES JUNE 
OUTPUT AT 190,600 


(Continued from Page 1) 


any hope of an accurate picture of 
the probabilities of 1932. 

On the other hand, if we ap- 
proach the 1932 production figures 





from another angle, we get an 
equally unconvincing picture, In 
1931, the production total for the 


first half represented approximate- 
ly two-thirds of the total for the 
year. If we use this as a measuring 
stick for 1932 production, we would 
get a second half output of about 
456,176 vehicle units. This, added to 
the 912,353 vehicles actually turned 
out in the first six months, would 


give us a total for the year of 1,395,- | 


522. 


Rims for low-pressure tires first 
appeared on production reports last 


| April when 29,434 rims of this kind 


| 


| 


From this it is obvious that the | 


ordinary methods of estimating the 
production from the record of the 
first half year are in the case of 
1932, entirely misleading. Ford pro- 
duction now is running at more 
than 90,000 units a month. It is 
reasonable to believe that this com- 
pany alone will produce a minimum 
of 400,000 units before the end of 
the year. The rest of the industry 
should turn out some 300,000 units 
in the six months remaining, which 
would give us a total for the year 
of something over 1,600,000 vehicles. 


STUDEBAKER SALES 
IN CANADA GAIN 174 


(Continued from Page 1) 





increase of 17 per cent, 
Commenting on this increase, D. 
Roy Grossman, vice-president and 
general manager of Studebaker 
Corporation of Canada, Ltd., stated: 


|““We are, of course, gratified with 


the better showings we have made 
in 1932 over 1931. However, we are 
confident that even further in- 
creases will be experienced in the 
last six months, due to the rapidly 
growing popularity of the Rockne. 
We have a strong dealer organiza- 
tion and all the cars we are manu- 
facturing cover a complete range of 
These factors give us reason 
to feel optimistic regarding future 


: . | business.” 
died late yesterday afternoon at his | 


Studebaker, Pierce-Arrow and 
Rockne passenger cars and Stude- 
baker trucks are all manufactured 
in the Studebaker plant at Walker- 
ville, Ont. 





WHEELER WITH SIMMONS 

Cleveland, July 11—The Sim- 
mons Manufacturing Company re- 
cently announced the appointment 


of A. T. P. Wheeler as direct fac- 
tory representative in the follow- 
ing states: Texas, New Mexico, 
Oklahoma, Arkansas and western 
Louisiana. 











| creases over 1931, with a six eaten! 





were turned out. May followed with 
34,484 units and now June adds 
32,728, a three-months total 
96,646. 

Omitting experimental rims, June 
output was 499,441 units, the lowest 
since last October. This compares 
with 657,995 for the previous month 
and with 1,084,707 for June, 1931. 

Aggregate production of rims for 
the first six months of 1932 amounts 
to 3,994,496 compared with 8,261,073 
for the first six months of 1931. This 
is a decline of a little more than 51 
per cent, 


WILLYS-OVERLAND JUNE 
SALES EXCEED MAY 
BY 56 PER CENT. 


Toledo, O., July 11.—The satisfac- 
tory reception accorded the new 
Streamline series of Willys-Over- 
land sixes and eights and Willys- 
Knight, introduced by the Toledo 
manufacturer last month, is 
cated by the sales increase of the 





company’s product in June, the vol- 
ume being 56 per cent, greater than | 


in the preceding month, according 
to H. B. Harper, vice-president in 
charge of sales. 


Not only did sales for the month | 


show a healthy gain over May, but 


the bank of unfilled orders on July 1 | 
exceeded the volume on hand the| 


same date last year, Indications are 
that July business will, at least 
equal, and will probably exceed, the 
sales in July of last year, Mr. Har- 
per stated. 


'REPAIRMEN’ S GROUP 


ELECTS W. E. cee 


Newark, N. J.. July 11.—The} 
Master Automotive Repairmen’s | 
association, composed of repair shops 
in this locality, 
anniversary recently. New officers, 
headed by W. E. Curtis of East 
Orange, were elected and installed. 
Various speakers complimented the 
organization for the progress made 
and for the efforts to uplift the 
industry and maintain a high stand- 
ard of workmanship and co-opera- 
tion. A social evening, 
motion pictures, was enjoyed 


BUICK SAL ESMAN WINS 


DIAMOND SET EMBLEM 
Miami, Fla., July 11.—F. T. Mizelle, 
salesman with the Ungar Buick 


Company, Miami Buick dealer, has 
been awarded a diamond-set emblem 
for being high man in the Buick 
“Follow Through” contest in the 
Jacksonville zone combination new 
and used car sales during the spring 
contest of thirty days. Mizelle sold 
a total of fourteen automobiles. He} 


|}also is in the lead in the zone for 


the first six months, through June 
30. He has qualified during each of 
the past two years as a member of 
the National Master Salesmen’s 
Club. 


of | 


indi- | 


celebrated its first | 


including | 
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The Big Thought 


A New Idea 
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Sales Successes 


° * 


Bob Swiss Writes 


Chris Sinsabaugh—Detroit Editor 














‘CORD of Detroit is another of the big concerns in the 
automobile industry which has turned to a diversifi- 
cation of products. At the present time the company, which 
mainly manufactures automobile radiators, is preparing to 
which not only can 
but also for heat- 
big 


| launch a convector- -type air conditioner, 
be used for cooling purposes in summer, 
ling in winter. The cooling feature of course is the 
thought, 


* - * 


POSSIBLY THE M’CORD people may have heard Charles 
F, Kettering expound his theories regarding the cooling of 
houses and offices, If so, they have played the hunch by 
bringing out this air conditioner, for the General Motors 
research director seems to be strong in his belief that this 
is the next big step. In his World’s Fair book, “The New 
Necessity,” Kettering says: 

“If it was possible to purchase at a moderate figure a 
compact machine, which at a cost of operation not too high 
would cool the air in the dwelling, would not every house- 
holder be a potential customer?” 

me » * 

IN TOWN ON ONE OF THOSE “Here he comes, there 
he goes” trips, Nelson Perry, advertising manager of Liberty, 
slapped down on my desk a copy of the current issue of the 
big national weekly. He brought to my attention something 
brand new in the advertising line—single-column advertising 
in colors, the first time this idea has ever been used in a 
national magazine, he says. 

It was of particular interest to the column conductor 
because the first ones to use the idea are automotive con- 
cerns—Pennsylvania Grade Crude Oi] and Raybestos. 

*” * * 

WITH SOMETHING LIKE 125 Cadillac-La Salle retail 
salesmen in the city for the Merit Men’s convention, I hear 
several good stories of sales successes despite prevailing 
business conditions, 

An outstanding report was the one that comes from 
Denver, where the Hall-Davis Cadillac Company holds the 
| franchise, They tell me that whereas in the first five months 
of 1931 twenty-one units were sold at retail, in the same 
period this year there were thirty-four delivered. 

Even with a stub of a pencil, it is easy to figure that 
this is a gain of 62 per cent. Hall-Davis reports it is getting 
| 47.3 per cent. of the business in its price class. Best of all, 
the company’s financial statement shows a very substantial 
profit, it is said, 


7 

“THE OTHER DAY in your column you said: ‘Despite 
the depression, the widening of Woodward Avenue con- 
tinues’,” writes Bob Swiss, vice-president of the United 
| States Advertising Corporation of Toledo, handling the 
Willys-Overland account, 

“Why mention the depression, which, in my humble 
opinion, is a matter of history? Instead, we are living and 
_working in a new set of conditions, which, by dint of in- 
| telligent and hard work, will become steadily better. 

“T reached this conclusion almost a year ago and have 
| been trying to apply this principle as far as possible, and 
in the past few months have heard a similar opinion voiced 
| by an ever increasing number of men in varied lines of busi- 
| ness. 








‘ 


“ 


“Forgetting the ‘depression’ and facing the reality that 
'this era marks but an end and a beginning, clarifies the 
vision and helps clear the table for the job that'is to be done.” 


* *” os 
A. R. KELSO COMES BACK to the big town to take up 
'the job of vice-president and general manager of the Detroit 
| Forging Company. For the past six years he has been works 
manager of the Muskegon plant of Continental Motors. Four 
years prior to that he was master mechanic of the Hudson 
Motor Car Company. 


* * * 


WITHOUT MAKING ANY FIGHT for it, Detroit 

motorists are getting the bonus anyway. Maybe it is to 
offset the obnoxious Federal tax just imposed, but there are 
several gasoline companies here which are offering induce- 
| ments to buy—something for nothing, apparently. 
Hi-Speed announces over the radio that with the pur- 
| chase of $1 worth of its gas the customer can have his initials 
gold-painted on his car. Out Woodward Avenue one station 
is gtving away two pounds of sugar with each $1 worth of 
gas, while his rival on the other corner advertises a bonus of 
a selection of dishes. 





~ Retail Salesmen 
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This department is devoted to the interests of the retail sales divi- 


sion of the industry. 


Salesmen, this is your department. Automotive 


Daily News wants you to get something from this department that -vill 


help you in your work on the firing line. 


It wants you to pass on 


your own experiences, successes, failures to help your brother salesmen. 
Send in your story in the form of a letter, or even a postal card, and 


let us get it ready for publication. 


Your achievement or your mistake 


may help another salesman to make sales or avoid errors that cost 


you commissions, 


Dealers read this page. Give 


us the benefit of your reactions on 


these problems that affect the work of your salesmen, the men on the 
firing line, the men who bring home the bacon or don't. 


If New Car Sale Seems Likely to Fall 
Through, Try to Sell a Used Job 


; Concentration is a mighty valuable quality, especially | | ate a in hes ens 
in a salesman, but there are times when the man on the retail | (v° Sars ,ore Prope ee 
firing line must be careful not to get so set on one objective 


that he misses another possible sale because of his one-track | of prospect will usually be inter- 
devotion to the job at hand. Let | 


The sales manager of a large New 
York dealership told us this story 
A bright young salesman on_ his 
Staff had a prospect who seemed 


almost ready to sign on the dotted 
line. The salesman was enthusias- 


tic, he wanted that sale of a new! 


car to put him over his month's 
quota and the end of the calendar 
period was coming uncomfortably 
close. F 

The salesman worked like a beav- 
er. He had his man all but sold 
and then suddenly the prospect 
cooled off and bought a used car 
from another salesman. 

The salesman told his manager 
that just before he lost the sale, 
his client had asked him whether 
he had in stock a used car of the 
type he later bought from some one 
else. The salesman knew that his 
company had exactly the model in- 
quired about, but he discouraged 
his prospect. He wanted to make 
that new car sale. Yet the pro- 
spective customer told him frankly 
that he did not feel that he could 
afford the new car at that time. 

As we said before concentration 
is an excellent quality. Any auto- 
mobile salesman ought to bring all 
pressure to bear to sel) the car that 


FINDS ITS B 
SALESMEN IN 


Penny postcards mailed 


us illustrate: 


he represents. But just the same 
he ought never to lose a chance 
to sell a used car if he sees that 
the chance for a new sale is gone. 

When a prospect frankly acknowl- 
edges that his finances are not 
lin shape to permit him to buy a 
inew car, never let that favorable 
ichance for a used car sale get away 
|from you. That confession sets the 
| Stage for a used car sale. 


ful automobile salesmen that we 
| know, recently told us that he 
draws twenty per cent of his in- 
come from the sale of used cars to 
owners to whom he has previously 
sold either used or new vehicles. 
| This salesman of course, has a 
| complete record of every customer 
who ever bought a car from him, 
with the make and model of the 
| vehicle, plus all necessary vital in- 
| formation. This is his principal 
prospect list for used car sales. 
This man considers any owner 
with a car more than three years 
old a possible prospect for a new 
car or barring that for a used car 
of a newer vintage than the one he 
lis driving. In approaching a pros- 





EST SERVICE 


POSTCARDS 


to a selected list of Chevrolet 


owners have proven the best service salesmen for the Central 
Motor Sales Corp., Chevrolet dealer in Bergenfield, N. J. 


Mailed at pr times, the con-@—-—__- --— ——— —-= 
: PF that ¢ ial Sturdy Fibre Trunks, $10.50 


cern has found that they play a big 
part as reminde:; for lubricating, 
brake adjusting and other service 
operations. The week following the 
mailing of these cards gives an ac- 
curate picture of the success of that 
particular offer. 

In some cases response has been 


so great for a certain service fea-| 


ture that the concern has repeated 
that special the following month. 

Following are a few of the service 
specials that have proven the most 
effective: 


ECONOMY SPECIAL 


Complete Tightening and Lubrica- 
tion 
Reduced to $4 
(was $5) 
This week only: 
Accessories 
Chev. Bulb Kit 
Chev. Polish 
Chev. Top Preserver 
(For black or light top) 


ECONOMY SPECIAL 
Brake Adjustment 
$1.00 for ’28 and ’29 Models 
75c for '30, ‘31 and ’32 models 
Accessories 
Lamp Bulb Kit 
Formerly $1.00 
Battery Special 
Formerly $6.50 


ECONOMY SPECIAL 
Carbon and Valve Job 
$5.25 was $7.00 
Lubrication Special 
75c was $1.00 
(These prices include labor only) 


79¢ | 
. 68¢ | 
70¢ | 


Speci 
Fender Repairing and Refinishing 


Service 


OUR “SERVICE SPECIAL” NO. 1 

For the Next Two Weeks, June 13 

: to June 25, $1.19 

| Remove, Clean, Repack and Adjust 

Front Wheel Bearings 

EXTRA 

| Genuine Chevrolet Sun Visor, $2.19 

(Installed) 

Watch for Special No. 
You Can Save $5.50 

Ask Our Service Manager for De- 

| tails. 


|OUR “SERVICES SPECIAL” NO. 2 
For the next two weeks 
June 27th to July 9th 
$1.19 
Save Repair Bills 
Drain and Refill Transmission and 
Rear End, With Proper Lubricant 
EXTRA 

|Genuine Chevrolet Gear Shift Ball, 
39 Cents 
| Watch for Special No. 3, July 11th 
You Can Save $5.50 
Ask Our Service Manager for Details 


|OUR “SERVICE SPECIAL” NO. 3 

For the next two weeks 

July 11th to July 23d 

$1.49 
Motor Tune-up 
Drive With Maximum Efficiency 

EXTRA 
; Genuine Chevrolet Cigarette Lighter 
99 Cents, Installed 
Watch for Special No. 4, July 25th 

You Can Save $5.50 


2 June 27 


{ 


One of the most alert and success- | 


pect who has a car say five years 
old, the salesman always presents 
his new models as his prime offer- 
ing. Many times he finds the 
prospect interested in his new 
models and frequently he is able 
to make a sale. 

But if the man with the four 
year old car indicates that he can 
|not afford to buy a new car, our 
friend immediately switches his 
attack into a plea for a used car 
|two years old or one year old, as 
happens to fit the case. 

This man is a crackerjack new 
jear salesman. He is one of the 
‘stars of a very able staff working 
in one of the hardest cities in the 
country. And a considerable slice 
lof his income is derived from sales 
|of used cars, which generally involve 
|taking in a still older model. 


Another class of prospects 





for 


}car already and want another for 
/}son or daughter or wife. This class 


| ested in a smaller car than the 
family bus, and it really is surpris- 


| ing how many times such buyers 


HOW IS BUSINESS 


can be pursuaded to take a good 
used car for this extra utility service. 


We know a salesman who has 
worked up a very satisfactory trade 
for used cars through his acquaint- 
ance with high school students in 
his native town, a medium sized 
city in the Middlewest. This boy 


cars immediately after he had 
graduated. Naturally, he knew all 
possible clients among his quondam 
schoolmates. His method of operat- 
ing is to pick out a _ particularly 
good buy in the used car depart- 
ment. Then he goes to any of the 
boys who are financially placed to 
own a car. Actually, this means 
i“whose fathers are financially fixed 
| to buy them cars.” 
| possibility of the youth owning a 
icar. Takes him for a demonstra- 
| tion, sells him completely on the job 
land then goes with him to present 
the proposition to the father or 
}mother, who will do the paying. 





He suggests the | 


enjoyed a little advantage over most | . , 
salesmen in cultivating this field.| WhO is going to be successful has 


He was a well-known athlete during | 80t to be eternally on the alert. He 
his school days and started selling | Must never forget that h‘s first job 


} 
| 
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This Is Your Page 


car division of their business com- 
paratively easier than it once was. 
The seller has a distinct advantage 
in selling a used car now, because 
he can point out the fact that there 
is no Federal excise tax of 3 per 
cent, on the price of used cars as 
there is on new ones. 

This is a year when the salesman 


is to sell new cars, but he must not 
forget either that if a new car sale 
is impossible, there is always the 
chance of countering with a really 
worthwhile offer of a real buy in a 
used car, 


ORDINANCE HITS TIRE 
DEALERS IN PONTIAC 
Pontiac, July 11.—An ordinance is 
before the city commission here re- 
quiring dealers in automobile tires 


to keep a record of the numbers on 
every tire sold and to provide the 
police department with the informa- 
tion. The ordinance is aimed at 


ED 


Salesmen today will find the used/early recovery of stolen tires. 


Ww 


IN DENVER? 


It’s better according to the records of 


Cadillac-La Salle Sales 


There can be little doubt that Denver, like every other city in the United States, 
has felt and is feeling the effects of the depression. But you could never tell it 
from Cadillac and La Salle sales In fact, if you based an opinion of business con- 
ditions in Denver on Cadillac and La Salle records, you would be forced to con- 


clude that the depression there has passed 


Specifically, che facts are these. 


During che first five months of 1931, the Hall-Davis Cadillac Company sold 21 
Cadillacs and La Salles in Denver. During the same period of 1932, this number was 
increased to 34, a gain of 62 per cent. In this period last year, Hall-Davis sold 
31.3 per cent of the cars purchased in the Cadillac-La Salle price class. This year, 
the Cadillac distributor is enjoying 47.3 per cent of the business in the field—and the 
company’s financial statement shows a very substantial profit 
sion, it is being demonstrated in many places that, with the right franchise and a 
reasonable amount of effort, there is money to be made in the retail automobile busi- 
ness today. You must have a territory with a money-making potential and you must 
also have a product or a line of products which appeals to people with money to 
buy. There are now several territories available which will support Cadillac-La Salle 
franchises profitably, and Cadillac and La Salle are the decisive leaders in the fine car 


field. If this sounds like an opportunity which might interest you, write at once to the 


Depression or no depres- 


CADILLAC MOTOR CAR COMPANY 


'Ask Our Service Manager for Details. | 


Division of General Motors 


DETROIT, MICHIGAN 
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What We Have Got 


N THESE DAYS when almost everyone we meet sooner 

or later tells us what he hasn’t got today that he did have 

three years ago, it is a pleasant change to look at the other 
side of the picture. 

In a recent issue Collier’s Weekly presents a list of the 
things which America still has in spite of almost three years 
of depression and whether we will or no, they are impres- 
sive. Let us examine these assets which we have rather 
been forgetting or purposely neglecting: 

To begin with, the mutual savings banks of this country 
have $1,233,000,000 more in their care than they had when 
we were enjoying our peak boom in 1929. 

The total amount of money now in our savings banks 
is $29,000,000,000. This works out at the tidy sum of $1,000 
for every family in the United States. The total number 
of savings bank depositors is 52,000,000 and that gives us 
almost two savers to every American family. 

That Americans have been taught to be thrifty, to save 
against need instead of squandering as they go along, is a 
definite gain for which we can thank the depression, 

The number of our people owning stock has increased 
about 40 per cent. since 1929. This means that the small 
man with ten or twenty or fifty shares of the securities 
issued by American business enterprises has been increased 
enormously. 

Collier’s says that a group of 102 companies which had 
5,539,036 stockholders at the end of 1929 had 7,675,143 share- 
holders at the beginning of 1932. 

The American Telephone and Telegraph Company today 
has 665,000 stockholders, a gain of 195,000 over its total 
in 1929. 

No other country in the world can show such a wide- 
spread ownership of money and stocks. This condition is 
one that makes for fundamental soundness, It is the small 
man who holds on to his stock who means something as a 
foundation of business progress, not the speculator who buys 
one day and sells the next. 


Mail subscriptions to 1926 Broadway 
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After weathering one of the most ambitious attacks on 


its currency that any nation ever had made upon it, the 
United States today has a stock of gold amounting to more 
than $4,000,000,000, the greatest amount any nation except 
our own ever has held. 

A recent offering of $450,000,000 worth of United 
States Treasury securities brought out subscriptions totaling 
more than $4,000,000,000. Commentary is scarcely neces- 
sary on this evidence of what people think of the stability 
of their government. 

In 1931 more than $16,500,000,000 worth of life insur- 
ance was written in this country. The total amount of in- 
surance now carried in America is estimated at $109,- 
000,000,000, which works out at nearly $1,000 for every 
person—man, woman and child—in the country. The num- 
ber of policies in force total 127,000,000. 

Our total national wealth is now estimated at $329,700,- 
000,000, which is an amount greater than the wealth of a 
dozen continental Europeans. Our national income is prob- 
ably more than $1,000,000,000 a week, which is a tidy sum 
even if it is not quite equal to the estimated $80,000,000,000 
a year of 1929. 

There are still six or seven persons drawing wages for 
every one who is idle. The total number of people gainfully 
employed works out at more than one to a family. 

We might add that three-quarters of the families living 
in America today own their homes. There are 25,000,000 
owners of motor vehicles. It is claimed that 19,500,000 
telephones are installed in our houses. It is stated also that 
there are now 3,750,000 electric or other ice making refrig- 
erators in our homes. Most of these have been installed in 
the last three years at a cost of $2,000,000,000. It is claimed 
that there are 16,545,000 radios in use, an estimate that few 





rs Dealers 


$100 for Letter 









This Newspaper Will Pay $100 for Best Letter of Month, $5 for Best Letter Each 


Day. 


Read Offer Below 





T has been decided to broaden a little the rules of the prize contest which Automotive 


Daily News is now running. 


Instead of offering prizes for letters from dealers who 


are doing more business than they did last year, we now include all dealers, even though 
they may not be exceeding the profits they earned in 1931. 

Therefore, Automotive Daily News offers a monthly prize of $100 for the best letter 
from any dealer, telling how he has managed to keep his business out of the red this 
year, or giving the most constructive idea on how to increase profits, even though his own 


business may not be exceeding that of 1931. 


The plan is to pass on to other dealers 


methods, systems or ideas that will help them get more out of this reluctant market. 
The editors of Automotive Daily News will be the judges of which letter is best, and 


prizes will be awarded by them, their judgment being final, 


Furthermore, Automotive Daily News will publish every day the best letter received 
that day and will pay the dealer writing it $5. 

Get busy, you dealers, and grab yourselves $100 or a consolation $5, by passing on to 
your fellows the recipe that is enabling you to make money in a tough year. 





LUBRICATION CORP. 


Chicago, July 11.—The Lubrica- 
tion Corporation, owned jointly by 
the Standard Oil Company and the 
Bendix Aviation Corporation, an- 
nounced today an agreement 
whereby it has granted a license 
to the Alemite Corporation, sub- 
sidiary of the Stewart-Warner 
Corporation, under its patents re- 
lating to automobile chassis lubri- 
cation equipment. 

Discussing details of the agree- 
ment, A. Y. Dodge, general man- 
ager of the Lubrication Corpora- 
tion, states that the Alemite Cor- 
poration will manufacture a com- 
plete line of equipment for the 
Lubrication Corporation, which in 
turn will offer these items for sale 
to oil companies. 


| 
| 





ADOPTS RESOLUTIONS | 


Indianapolis, Ind., July 11.—Reso- 
lutions regarding taxation, adopted 
recently by the Motor Truck Asso- 
ciation of Indiana, are being pre- 
sented to several truck-using indus- 
tries here. Bakery, dairy and deliv- 
ery officials are being acquainted 
with the resolution which mainly 
concerns taxation of trucks and 
gasoline, and condemns the taxes 
that have been levied on operators 
of motor vehicles. Nine-tenths of 
the taxing laws that affect truck 
owners have been enacted as a re- 
sult of “antagonistic propaganda” 
from utility and railroad officials. 
one resolution declares. 

A study of the beneficial effects 
of truck transportation is to be 
made and placed before the public 
soon in an effort to turn the tide of 
unfavorable legislation, it was stated. 


FORD SHIPS 400 CARS 
ABROAD FROM MONTREAL 


Montreal, July 11.—With the ship- 
ment of 400 automobiles from here 
during the next few days, the fill- 
ing of an order for 30,000 units will 
be started, according to G. E. Mil- 
ton, sales manager of the Ford Mo- 
tor Company of Canada in Mon- 
treal. The cars are to be loaded on 
the Schleswig Holstein, a German 
steamer. The present shipment, to 
be followed by others during the 
season, is destined for Sweden. 


| COMING EVENTS | 
a 


JULY 


17—Germany. Grand Pris Automobil 


Race. 
20-22—Liandrindod, Wales. Commercia 
Car Show 
OCTOBER 
%- i—Buffalo, N. ¥f. Nationai Meta 
Congress. Sponsored by Americar 


Society for Stee) Treating, with co- 
operation of American Society 0) 
Mechanicai Engineers, institute 01 
Metals and [ron and Steel Division: 
of American [Institute of Mining 

and Metallurgical Engineers. Ameri 

can Welding Society. Wire Associa 

tion. 

$- 7—Washington, D. O. 
Council, meeting. 
3- 7—Buffalo, N. ¥. National Meta) &x 
sition, 174th Regiment Armory 
H. Eisenman, 7016 Euclid Ave 
Cleveland, director 

18-22—London. England 


Nationa: Safety 


Olympia Show 





JUNE BIGGEST MONTH 
FOR DE SOTO IN WAYNE 
COUNTY IN THREE YEARS 


Detroit, July 11.—June was the 
biggest month De Soto has enjoyed 
in Wayne county in three years and 
the third biggest month in De Soto 
history in this highly competitive 
automobile market, according to 
registration figures for the month. 

During the month De Soto regis- 
tered 238 cars. This was 218 per 
cent. of June, 1931, registrations and 
248 per cent. of May, 1932, regis- 
trations. 

At the same time, June was the 
thirteenth consecutive month dur- 
ing which De Soto has shown a 
substantial gain over the corre- 
sponding month of the _ previous 
year and is the only car to gain 
this distinction. 

De Soto in June also outsold all 
other cars in its price class. 

De Soto continued to occupy 
fourth place in Wayne county reg- 
istrations, with only the three low- 
est priced cars attaining a larger 
volume. De Soto moved into fourth 
place in Wayne county registrations 
last February and has occupied the 
position continuously since that 
time. Last year De Soto was in 
fourteenth place. 

Registrations for the first few 
days of July continue to show De 
Soto in fourth place. 


MAKE RECORD IN SALES 
OF PLYMOUTH-DODGE 


Forsythe & Cole, Inc., Plymouth- 
Dodge distributor of Syracuse, N. 
Y., has attained an enviable record 
for the past sixteen consecutive 
months, 

“For the last sixteen consecutive 
months,” said Clellan §S. Forsythe, 
“we have shown a consistent in- 
crease over each _ corresponding 
month for the previous year, with 
March being the sole exception due 
to abnormal weather conditions. 

“Our greatest increase was dur- 
ing the month of May, which moré 
than doubled the business of a year 
ago. 

“The automobile industry as a 
whole showed a decrease of 42 per 
cent. for the first five months of 
this year over last year, making 
this a particularly phenomenal 
achievement. We attribute this 
constant increase in business to con- 
sistent sales and advertising efforts 
backed by excellent service.” 





J. H. ARFORD JOINS 
BOYD HUFFMAN CO. 


Indianapolis, Ind., July 11.—J. H. 
Arford, for eight years connected 
with the automobile business here 
as a sales manager and dealer, has 
taken charge of the retail depart- 
ment of the I. Boyd Huffman Motor 
Company, Willys-Overland distrib- 
utor. Arford formerly operated as 
an associate dealer for the Willys 
line. 

With this shift in retail operations 
Roy E. Brower, general manager, 
plans to devote a major portion of 
his time to developing business in 
the wholesale 


dwellers on these shores will be tempted,to dispute during 
the summer when windows are generally open. 
All this suggests that we have, even though the gross 


amount has been reduced. It 
foundation on which to build 


also suggests that we have a 
future prosperity, if we have 


‘the courage that We’ like to‘boast is typically American. 


| 
| 
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QUEBEC MAY TAX 
UNUSED MOTOR CARS 


Montreal, July 11—Steps may be 
taken by the provincial government 
to collect $400,000 from automobile 


owners of the province who are 
leaving their machines locked up in 
garages and barns this year, hard 
times preventing them from taking 
their machines out, or of obtaining 
licenses. 

Due to the phrasing of the Quebec 
Motor Vehicles Act, automobile _li- 
censes are due on ownership of 
autos and not on use, so that if a 
man has a car, but leaves it in the 
garage all year instead of using 
it, he is liable for the amount of 
his license. 

A decrease of 15,620 in the num- 
ber of autos and trucks registered 
in the province was recorded up to 
the end of June this year. 


BRAZIL REVISES 
AUTOMOTIVE TARIFFS 


Washington, July 11.—Downward 
revision on Brazilian automotive 
imports, with few exceptions, is pro- 
vided in a decree published in the 
Diario Official of July 2, effective 
as of July 1. The new decree alters 
the specific rates of import duty on 
automotive vehicles and _ related 
products, originally scheduled to be- 
come effective on March 1, 1932, but 
postponed from time to time by 
Subsequent decrees until June 30, 
according to a cable, dated July 5, 
received by the Department of 
Commerce from Commercial] At- 
tache Carlton Jackson, Rio de Ja- 
neiro. Due to the new weight basis 
for the assessment of duty, an exact 
comparson between the original and 
the new duties is not possible. 





NEW SERVICE STATION. 

San Francisco, July 11 (UTPS).— 
Lambert Sales Corporation has 
opened San Francisco’s newest ser- 
vice station, at Van Ness Avenue 
and Howard Street, featuring not 
only gasoline, motor oils, United 
States Tires, Prest-o-Lite batteries, 
but also General Electric radios and 
refrigerators. W. Lenhoff is vice- 
president of this concern and is in 
charge of the opening of the new 
service station. 











A delightful, economical 
vacation ... 





his summer take a Great 
Lakes Cruise. 
Long days of 
sailing thru 
regionsrich 
in beauty. 
Zestful meals. 
Restful deck 

ounging. 
Sports and 
dancing gal- 
ore. You meet 
new friends, 
see new lands, 
sail home 
satisfied that 
you've had 
the best vaca- 
tion in years. 


‘ALO 
CHICAGO ‘6 
*nd Retern 50 
INCLUDING MEALS AN 
svors ar®:® 


ca — BERTH 
ALL PRINCIPar 


FREQUENT SAILINGS 


GREAT LAKES TRANSIT CORPORATION 
Frequent Sailings To and From 
Buffalo (Niagara Falls), Cleveland, Detroit, Mackinac 
Island, Bult Ste. Marie, Houghton, Duluth, 
Chicago, Milwaukee 


For full information apply any 
Tourist or Railroad Agent 
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FUSION WELDING 
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Production -- Engineering -- Factory 


ee 


AS RELATED 10 


STEEL CASTINGS 


By R. S. 


QUINN 


Treasurer, Lebanon Steel Foundry 
(SECOND INSTALLMENT) 


The author presents the results 
obtained from a number of tests 
in welding cast steel by various 
methods. Some of these test data 
have been procured under the 
author’s direction; others have 
been submitted to him specifically 
for his discretionary use in the 
paper, by contributors who believe 
the information is accurate and 
based upon the best methods of 
various kinds in commercial use 
today. 

Data secured from other sources: 

The author has no reason for dis- 
counting any of the data quoted. 
It is realized that, for certain pur-| 
poses, these data would be more 
useful if they included statements 
making known the sources of infor- | 
mation given the author. However, 
it has seemed that for the present 
purpose such information should be 
withheld, since discrimination made 
purely for the purpose of selecting 
what appeared to be accurate data 
had to be made, and since a con-| 
tribution of this kind should not 
in any way advertise the equipment 
or supplies of proprietary nature 
now being merchandised by a large 
number of concerns. It is believed | 
that the data will be self-explana- 
tory within these limitations. 


Tensile 
Strength, 
Lb. Per Sq. In. 


No. 1 
No. 2 
No. 
No. 
No. 
No. 6 


No. 
No. 
No. 
No. 
No. 
No. 


Experiments were conducted in 


| Ply 


All details reported to the author 
regarding analyses, heat treatments, 
etc., affecting the tests summarized 
have been included. In a_ few 
cases, averages only of groups of 
specimens have been stated, be- 
cause the author did not have avail- 
able the individual test data. 

In summarizing the data for pres- 
entation, the author has used ficti- 
tious heat and specimen numbers, 
employing a consecutive order sim- 
for the convenience of the 
reader. 

TESTS OF CAST STEEL WELDED 
BY THE ARC METHOD 

Report No. 1: 

Bars Nos. 1 to 6.—Plates of plain 
carbon cast seel, 2 in. thick, having 
a carbon content of 0.30 to 0.35 per 
cent., were machined to form a 
double “V” of 45 deg. A current of 
220 amperes was used. No peaning 
or hammering was done. 

Bars Nos. 7 to 12—Specimens 
welded under conditions similar to 
those existing when welding bars 
Nos. 1 to 6, except that larger elec- 
trodes and a current of 300 am- 


peres with reversed polarity were | : E 1 
| arranged in stair-step fashion hold 


used. 
TENSION TESTS ON 
Bars (Annealed at 1650 deg. F. 
after welding). 
Yield 
Point, 
Lb. Per Sq. In. 
41,750 
43,375 
38,375 
39,500 
35,875 
38,500 
39,562 
35,625 
36,750 
35,000 
35,000 
39,250 
36,625 


36,375 


Reduction 

of Area, % 
48.0 
52.8 
46.9 
61.3 
34.7 
37.6 
40.8 
45.7 
41.6 
46.9 
34.1 
42.8 
42.8 
42.3 


Elongation in 

2In. % 
19.0 
20.0 
21.0 
22.5 
11.5 
17.0 
18.5 
20.0 
16.5 
20.5 
17.0 
20.0 
21.5 


19.2 


welding carbon cast steel] with the 


arc in conjunction with a protecting envelope consisting of hydrogen 


and other gases, including 15 per 
electrodes were used. This method 
atomic-hydrogen method. 


TENSION TESTS OF WELDED BARS. Annealed at 1650 


cent. propane. Ordinary uncoated 
is similar in some respects to the 


F. after 


welding. 


Tensile Streugth, 
Per Sq. In. 


Lb 
No, 83,750 


85,560 


Yield Point, 
Lb. Per Sq. In. 


61,625 
63,310 


62,467 


Reduction 
of Area, “% 


50.0 
31.5 


40.7 


Elongation 
in 2 In., % 
23.5 
18.5 


21.0 


TESTS OF CAST STEEL WELDED BY THE OXY-ACETYLENE 
METHOD 


REPORT NO. 3 


TENSION TESTS. 


Normalized one hour at 1650° F. and drawn one hour 
at 1200° 


F. 


Chemical composition, heat No, 200. Carbon, 0.28 per cent.; manganese, 


0.71 per cent.; silicon, 0.39 per cent. 


Tensile Strength, 
Lb Per Sq. In. 


. 74,000 
Welded Bars— 
62,200 
60,850 
60,850 
61,300 
60,850 
57,150 
57,300 


58,430 


Yield Point, 
Lb. Per Sq. In. 


41,000 


Reduction 
of Area, % 


40.0 


Elongation 
in 2in., % 


25.0 


37,850 
37,350 
37,350 
37,520 
35,400 
36,100 
35,400 
35,630 


12.0 
14.0 
13.0 
13.0 
15.0 
15.5 
17.0 


15.8 


31.6 
42.2 
35.7 
36.5 
45.5 
52.6 
57.0 


51.7 


REPORT NO. 4 
TENSION TESTS. Normalized at 1650° F., heated 2 hours. 


Chemical composition 


heat No, 201: carbon 0.35 per cent, manganese 


0.69 per cent. silicon 0.35 per cent., phosphorus 0.033 per cent, sulfur 0.040 


per cent. 


Unwelded Bars— 


Average 
Welded Bars— 
No. 
No 
No. 
No. 
No. 


Tensile Strength, 


Yield Point, 
Lb. Per Sq. In. 


Reduction 


Lb. Per Sq. In. of Area, % 


50,250 
43,600 


49,425 


30.8 
37.3 


34.0 


87,300 


46,700 
44,700 
44,700 
46,700 
47,300 


46,020 


22.0 
25.4 
27.8 
22.0 
31.3 


25.7 


REPORT NO. 5 


Experiments were conducted on 


‘Continued 


specimens from one heat of plain 


on Page 6) , { 
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WELDED | 


| Speedy 
|means of a handy lamp tester on 











HEADLIGHT LAMPS PACK- 
AGED LIKE MATCHES 


Capitalizing on the country-wide 
appeal of packaged matches, the 
Westinghouse Lamp Company is 
merchandising automobile headlight 
lamps in similar fashion. As pads of 
matches are available at every cigar 
stand, so will pads of Mazda head- 
light lamps be on hand at gasoline 
pumps. 

Each package in every way resem- 
bles a package of matches, excepting 
that it is about twice as large. It 
contains two Westinghouse Mazda 
super-headlight lamps. Advertising 
on the cover of the package empha- 
sizes “50% More Light.” When a 
motorist pulls up to a station with 
one headlight blind, the packaged 
set stands out as an inducement to 
carry two lamps. Functioning like a 
spare tire, a spare lamp always in 
the car prevents unnecessary delays. 
More so it eliminates the chance of 


|arrest for driving without proper 
| lighting. 


Dealers may obtain a complete set 
of this new merchandising scheme 
with an order for fifty Westinghouse 
Mazda super-headlight lamps. The 
material consists of twenty-five 
“matched set” holders with a display 
container for the counter; a set of 
six lamp shape cut-out posters for 
the window; one large window pos- 
ter and one counter card. 

This company also offers dealers 
a new Autoflash Cabinet. Open bins 


bare lamps to capitalize on the ap- 
peal of “seeing what you buy.” 
service is facilitated by 


the side of the cabinet, 

There are six bins, one for an in- 
dividual style of lamp. On the front 
of each bin a small price tag identi- 


| fies the lamp. A wire screen in the 


bottom of each bin permits the use 


| of illumination from below, 


For that reason, the cabinet is 


| equipped with a socket wired to an 
| 8-foot cord and plug, which is lo- 


cated underneath the bin. A 40- 
watt clear bulb lamp with a flasher 
button sends up light through the 


| mesh bottoms in the bins, and makes 


the bulbs appear luminous and dark 
alternately. Added appeal may be 
had by using a colored lamp and 
two colored lamps in a double socket 
lend more variety to the display. 
The mesh bottoms in the bins also 
help to keep merchandise clean since 
dust falls through instead of accum- 
ulating on the lamps to hide their 
luster. Above the open display bins 
is a section for the display of flash- 
light bulbs and batteries. 

A frame 7x11 inches at the top of 
the cabinet is designed to hold ad- 
vertising cards with the dealer's 
message. 


NEW RESISTANT FLUID' 


ae 


A new fluid hose has recently 
been developed by the De Vilbiss 
Company for which is claimed re- 
sistance to solvents which have al- 
ways attacked and eventually dis- 
integrated fluid hose in the past. 

Hot turpentine, the worst enemy 
of rubber hose, has no apparent ef- 


| fects on this new De Vilbiss fluid 


hose, it is stated. Tests conducted 
in the laboratories of the company 
are said to show that the absorption 
of lacquer thinner by this new hose 
is only 1.8 per cent.. as compared 
to tests of ordinary composition 
hose, which absorb 30 per cent. of 
lacquer thinner. 

The physical construction of the 
hose has not been changed, but its 
resistance to its enemies is found in 
a new composition which is used in 
the liner of this new hose. This 
new composition contains but a 
minute quantity of rubber. Rubber, 
up to this time, has been the only 
material which could form the basis 
of the composition used in the liner 


of fluid hose. 


TURRET PUNCH 


The Wiedeman Machine Com- 
pany has developed a turret punch 
with a twelve-inch throat. This is 
a@ bench machine with twelve 


|tion causes the gear to be drawn/changes of 





————, | 


Grinding and Boring Chucks 


The City Machine & Tool Works) larly difficult to consistently chuck 
is putting out a new line of bolender | narrow faced helical gears in a true 
chucks for internal grinding or) vertical plane, but this automatie 
boring helical gears. Although es- | method of location accomplishes the 
pecially designed for helical gears, | desired result quickly, positively and 
the chuck is adaptable to all types | efficiently. All possibility of the 
of spur gears. | Sear cocking is eliminated, it is 

The chuck is loaded in the con-| stated. 
ventional manner—the teeth con-|; The cost of pins and new jaws is 
tacting the locating pins. When the small, assuring minimum expense 
operator releases the draw bar, three | for upkeep. 
fingers are automatically brought! Features 
into position across the front face|are high 


; 
of the gear, as shown. This ac-|extreme 


claimed 
speed 
accuracy, 


for the tool 
production with 
provisions for 
bearing surface (300% 
into the chuck until the back face, | to 400°.), completely lubricated and 
which has been used as a locating | sealed through one Zerk Oiler, quick 
point in cutting the gear, is firmly | loading without adapters and all 
seated on three cross-bar buttons; working parts inclosed and pro- 
located in a parallel plane in the|tected from abrasives, water and 
body of the chuck. The gear is now | dust. 
held firmly as regards forward or The Bolender is available for 
backward motion, but is permitted| either power or hand operation in 
a free motion sidewise or radially. four standard sizes. No 0 accepts 
The second stage of automatic op-|16 tooth, 10 pitch (1% inch max. 
eration causes the jaws of the chuck|O. D. bushing). No. 1 accepts 20 
to move in and accurately center the | tooth, 6-8 pitch and smaller (334 
gear by means of the locating pins|inch max. O. D. bushing). No. 2 
which chuck the gear on the pitch| accepts 31 tooth, 6-8 pitch to 20 
diameter. This eliminates any ne- | tooth, 6-8 pitch (5% inch max. O. D, 
cessity for grinding or locating |bushing). No. 3 accepts 51 tooth, 
from the outside diameter. Other|6-8 pitch (9 inch max. O. D. bush- 
means of locating, such as flexible | ing). 
pins, cage of balls, wedges or tooth Special Bolender chucks will be 
segments, can also be utilized with} made up to met individual require- 
this chuck where considered desir- | ments. Quick-change special chuck- 
able, jaws can be furnished to handle all 
In the past, it has been particu- types of irregular work. 


ee 


punches and dies up to one inch in the machined end of the register 
diameter, mounted in a revolving | of a standard motor bell end. 
turret. The speed reducers are of the 

A positive indexing device is pro-| worm gear type, anti-friction bear- 
vided to lock the revolving turret |ings carrying the gears. The design 
when the punch and die selected for | provides for an outboard foot sup- 
use are located under the ram. A! port to the reducer. Hollow leveling 
lever mechanism is fitted to operate | thimbles, through which the reducer 
the ram, and it is claimed to re-|hold down screws are driven, are 
quire only a third the effort needed | provided in the outboard support 
with an extension lever handle. feet to accommodate variations in 

A pressure of 140 pounds on the | the center height of the motors. 
thirty-inch handle enables the | The output shaft projects in any 
punch to pentrate any material|one of four positions in two planes 
within its capacity. For speed 0nN|and the position may be changed 
light work this handle may be set| without the use of special tools. 
to twenty-four inches. The capacity| Air vents in the reducer case at 
of the machine is 15,000 pounds/the motor end allow the motor to 
pressure, and it will punch holes up| receive cooling air. Sizes are avail- 
to % of an inch in quarter inch/able to fit all standard motor 
machine steel or up to One inch in|frames from one-quarter to ten 
1%, inch machine steel. | horsepower. 


The principal specifications of | on, — 
this machine are given as follows: GAIN 1S REPORTED 
BY RAYBESTOS CO. 


clearance between dies and strippers 
Bridgeport, Conn., July 11.—A 


vs inch; length of machine 25% 
inches; width 12 inches; height 23 
inches, and net weight 420 pounds. | : 
Seanesdaamnat , Sharp increase in orders for clutch- 
facings and brake-linings from the 
;automotive industry has been re- 
ported by Howard Simpson of the 
Raybestos-Manhattan Company, 
this city. 

“If our business continuous to 
come in as it has for the past six 
or seven weeks for fifty-two weeks 
we would have little to complain 
about,” Mr. Simpson said, adding 
that seventy-five employees who 
had been laid off had been called 


back to meet the increased demand. 
f Atrf ; i ‘ rf 





MOTORIZED SPEED 
REDUCERS 


The Milholland Corporation is 
offering motorized speed reducers 
to permit the use of a standard 
motor without special bearings, 
shafts or end bells. This device 
performs its function by having the 
reducer case bolted directly onto 











& 
what do you bay 
beyond 
PERFORMANCE? 






Make and Model 





jeight— 





Auburn 8-100 3675 
Although performance is unquestiom | Auburn 12-160 4465 
ably the basis of power purchase, | Austin. #181150 
you get only partial value if you | aick 32-50 3450 
purchase on performance alone. Buick 32-80 i 3980 
THIS IS No. 3 | Buick 32-80 4450 
of the plus values offered by Suez Oo | 
. oF ‘= are Cadillac 355 B 4885 
CONTINENTAL | Cadiliae 370 B 5175 
Ja selecting Continental —intelligent | Cadillac 452 B 5625 
power analysis, at no extra cost, is | Chevrolet __ ~ | 2770 
pert of your purchase. Continental | Chrysier 6 3120 
eagineers constantly check up of | Chrysler 8 3860 
Continental powered equipment in | Chrysler Imp. 8 omen 
the field. Furthermore, before Con- | Chrysler Imp. 8 cus. —— 
tincotal releases an engine from the | Cord iPr. Wh. DD 4620 
factory, the purpose for which it is | . —- ——___ 
to be used is carefully analyzed and De Soto Six sues 
checked back upon the records of | De Vaux 6-80 2810 
similar installations. Since Con- | Dodge Six P L 3084 
tioental has produced more than | Dodge Eight D K 3488 
3,000,000 engines in the past 30 | Essex-Gr. Su. 6 Std. 2870 
years, its sources of this practical in- a 2357 
formation are almost inexhaustible. | Ford V8 $2447 
- his ai of applying known facts Franklin Series 16 ——— 
o each individual problem plays a lin V-12 — 
very large part in Continental's Frename v-= —_ 





Graham 6 (1933) 


proven ability to supply power units 










that always give satisfactory, depend- Graham 6 oaee 
able and economirs'! eervice. Graham 8 - 3665 
Hudson Gr. 8 Std. 3270 

Hupmobile 216 3115 

| Hupmobile 222 3580 

| Hapmobile 226 3755 

La Salle 245 BL 7 4840 

Lincoln V-8 5430 

2 | Lincoln V-12 5750 
QNINEN tal | xsrmon «3500 

a ee RE oe aN Marmon 16 — 5360 

° Nash Big Six 3200 
ANGMES | Nash Stand. Eight; 3400 

‘mene aah seen seen | Nash Spec. Eight 3870 
CONTINENTAL MO4 ors | Nash Ady, Eight 4350 
CORPORATION | Nash Ambas. Eight) 4510 

@ficcs: Besrelt, Michigen, U. 8. A Oldsmobile F-32 3035 
Pectories: Detrolt and Muskeges Oldsmobile L-32 3165 

| Packard Twin Six 5225 

ae | Packard Stan. 8 4570 

7 — | Packard De L. 8 5045 

| Packard Light 8 4115 

FOREIGN TRADE | Pierce-Arrow 54. | 4819 

\ Pierce-Arrow 52 5080 

OPPORTUNITIES | Pierce-Arrow 53 5395 

| Plymouth 3875 

Washington, July 11.—Foreign au- | tse . . poe 
tomotive trade opportunities just an-| OPV Y-5 — 
nounced by the automotive division | Reo Fly. Cloud “S” 3405 
of the Bureau of Foreign and Do- | Reo Royale Cust. 4650 
mestic Commerce of the Denertment | Reo Royale 4375 
of Commerce are listed below. Reo 8-25 4050 
Additional information may be ob- Rockne 6-65 2595 
tained from the bureau and its dis-! Rockne 6-75 3000 
eee ae by duly Studebaker 6-55 3170 
registere irms or individuals upon Studebaker Dict. 62! 3240 


written request, giving the Oppor-| ci iaebaker Com, 71) 3545 


eee ‘i ; ‘ | Studebaker Pres. 91 4260 
5 innipeg, Canada—Agency for! ~ . : 
automobile accessories. osuts LAA 4383 
58370 Paris, France—Agency for au- | Stutz SV-16 4885 
oe ed 7 Stutz DV-32 "5281 


tomobile accessories and ser- 

vice station equipment. 
58368 Winnipeg, Canada—Agency 921 

purchase of automobile elec- 


| Will.-Ov’land 6-90A\ 2814 
Will.-Ov’land 8-88A! 3250 
Willys-Knight 66E | 3775 


-P. Sedan 





2 | 
' 
2 | 
$ | | 
£ | 
| 
| 
127-136 Lyc 
133 Lyc 
75 Own 
~ 114 | Own 
118 Own 
126 Own 
134 Own 
134-140 | Own — 
134-140 Own 
143-149 Own 
~ 109 | Own | 
116 sOwn 
125 |§Own 
135 |'$Own 
146 \§$Own 
' 13744) Lyc 
"113 [sOwn 
~ $14 | Con 
11414 /8Own 
122 §Own 
13 | tOwn~ 
106 Own 
106 Own 
~ 4132 “Own 
144 Own 
118 Own 
113 Own 
123 Own 
119-126-132 “Own | 
116 Own 
122 Own 
126 Own 
130-136 Own 
136 | Own 
145 Own | 
~ 125 | Own 
145 Own 
~~ 116 Own 
121 Own 
128 Own 
133 Own 
142 Own 
11642| Own 
116%; Own 
142-147 Own 
130-137 Own 
142-147 Own 
12734, Own 
137-142 | Own 
142-147 Own 
137-142 Own 
112 \§Own | 
~ 114 | Own 
117 Own 
117 Own 
135 Own 
131 Own 
125 Own 
110 Own 
; 114 Own 
117 Own 
117 Own 
125 Own 
135 Own 
12742, Own 
134%-145 Own 
134'2-145 Own 
113 Own 
121 Own 
Own 


121 





trical specialties. 

58389 Turin, Italy—Agency for auto- 
mobile masking tapes 

58369 Meixco City, Mexico—Agency 
for automobile ring gears 
and pinions. 

58454 San Juan, P. R.—Agency for 
automobile spare parts. 

58438 Berlin, Germany—Purchase of 
automobile tire repair tools. | 

58412 Coimbators, India—Agency for 
automobile, trucks. acces- 
sories and spare parts. 








~ | No 


(Continued from Page 5) - 


Results are shown in the figures for groups I, II and III. 


CAMPBELL-EWALD GETS 
U. S. RUBBER ACCOUNT 


TENSION TESTS ON WELDED BARS. 


FUSION WELDING AS RELATE 


STEEL CASTINGS 

















| 
} 


D 10: 


| @ 
> 





| 
} 


carbon cast steel to ascertain the effects of heat treatment on the ductil- 
ity of steel deposited in welding a given base metal by a given procedure. | 
| 


GROUP I. Results on material as welded, without heat treatment. 

Tensile Strength, Yield Point, Reduction | 

Detroit, July 11.—The Campbell- Lb. Per Sq. In. Lb. PerSq.tn. of Area, % 
Ewald Company, which for the last No. De area pia Dea lee ee ee 60,400 45,850 10.4 
three years has directed the adver- No. 30 COPECO HOSES OSOOOESEEEEEEeEES sees 66,800 44,350 23.4 
tising of United States tires, has i Mn ass sigkvusdeaeneseaaswhantan ans 65,300 44,600 11.2 
been placed in charge of the United NN os ced wane ba ebs ... 64,166 44,933 15.0 

States Rubber Company's entire ad- (;ROUP II. Heated at 1650° F. for 1 hour after we!ding, and cooled in air. | 
verlising program. Er trees eee yr an ee ee Re 67,150 44,100 25.9 
This means that Campbell-Ewald. RPE eh Sik OU nn: aS .. 67,600 44,100 27.4 
in addition to handling the tire ad- No 34.2.0... 00... eee ee, . 67,800 46,400 28.8 
vertising, will direct campaigns for Me. tear 67,516 44,266 213 


the footwear, clothing, mechanical 


goods and general products depart- G 


reheated to 1200 


ments. The list of products manu- ae 
factured by the various departments, NO. 35 ---.-.......++.. 
of the United States Rubber Com- No. 36 
pany includes gatees, boots, golf, No. 37 
balls, waterproof clothing, hose, No. 38 
belting, packing, rubber tile floor-, No. 39 
ing, bathing apparel and a thousand, No. 40 
her articles. Average ....... 


F. for 


ee ee ee ee ee 


. 62,200 
60,850 
60 850 
60,850 
57,150 
57,309 
. 59,866 


ROUP III. After welding, bars slowly heated to 1650° F. cooled in air, | 
1 hour and cooled in furnace 


37,850 
37,350 
37,350 
35,400 
36,100 
35,490 


36,575 








igeEle!| 
' s | 
33 <2/5| § 
5» eo |s | s 
S~ orig) & ° 
a 7 | 
BS Seid) 82 
Dole iL |8!3 x4% | 268.6 
Dole HO /12 | 3%x4% | 391.1 
Yo L |4/22x3 | 456 
~T Bish-Bab*” |O | 8 | 2})x4% | 230.4 
Bish-Bab O | 8! 3yx4% | 272.6 
Bish-Bab O | 8! 3y%x5 344.8 
Bish-Bab O | 8 | 3y%x5 344.8 
Har |L 8 | 3%x4#% | 353.0 
Har O (12) 3%x4 368.0 
Har O 16|\3 xé4 452.0 
No O | 6 | 8%x3% | 194.0 
Yes lL | 6|3%x4% | 223.9 
Yes L |8/| 3%x4'% | 298.6 
Yes iL | 8! 3%x5 384.8 
Yes iL {8 { 3%xs 384.8 
Dole [L | 8 3%x4% | 2986 
Yes L 6 | 3%4x4% | 2115 
‘Dole L | 6 | 3%x4 214.7 
~ Yes TL | 6 3%x4% | 217.7 
Yes L 8 3x44, | 282.1 
No L |6) 2}ax4% | 193.0 
No L | 4) 3%x4'%4 200.5 
No iL 8 3y4x3%4 | 220.0 
Pul  |O 6 3%x4% | 2740 
Pul 1O 12 | 3%x¢4 398.0 
Yes ae 6 3%4x4% | 2240 
Yes L 6 | 3%4x4'4 | 207.0 
Bish-Bab L 8  3'4x4 245.4 
No L 1813 x4% | 254.1 
Bish- Bab L 6) 3%x4% | 228.1 
Bish-Bab L | 8 2}8x4% © 250.7 
Bish-Bab L | 8 | 3ysx4% | 279.9 
Har ~ |b | 8 | 3% x4ta | 353.0 
Yes L 8 349x5 384.0 
Yes L 12  3%x4'4 448.0 
Yes L 8 | 3% x4% | 315.2 
Pines Oo 16 | 3%4x4 490.8 
Bish-Bab L 6 | 3%x4% ©. 201.3 
Bish-Bab L 8,3 x45, 247.4 
Bish-Bab O | 8! 3%x4% | 260.8 
Bish-Bab Oo 8 33,4x4%% | 322.0 
Bish-Bab O | 8 | 334x444 322.0 
“No L | 6 | 3%%x4% | 213.3 
No L 8'3 x4% 2403 
Yes ~ [L T2) Siex4 | 445.5 
Yes 1L | 8| Syex5 320.0 
Yes L |8! 3%x5 384.8 
Yes [L | 8! Syex5 320.0 
“Pines ~ |b 181) 3%x4% | 366.0 | 
Pines | L j12) 33%x4 4290 
Pines |}L /12! 3%x4 398.0 
No } ® |L | 4| 3%x4% | 196.1 
Yes ~ |b | 6) 3—X3% | 200.0 
Yes 'H | 8! 3y%x3% | 251.0 
Yes . | 6 | 3'4x5 230.0 
Pines iL 8 3%x5 358.0 
Pines L !8 3%x5 358.0 
Yes L |8\3 x4% | 268.6 
Dole L | 6| 3%&x4!4 | 189.8 
Dole L | 6 | 3%4x4% | 205.3 
Dole L | 6| 3%x4% | 230.0 
Bish-Bab L | 8 | 3%x3% | 221.0 
Bish-Bab |L | 8. 3¢5x4% | 250.4 
Dole |L | 8) 3%x4% 337.0 
No O | 6 | 33gx4% 241.5 
No Oo 8 | 334x442 322.0 
Bish-Bab O | 8 33x4% 322.0 
Yes ‘L | 6) 3%x3% | 193.0 
Yes |L |8| 3%x4 245.4 
Yes K | 6 | 3%%x4% | 255.0 


Chemic 
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MAJOR SPECIFICATIONS AND MECHANICAL DETAILS 











° = 
la| i 
i -— le » 
S| § s 5 & 
a|* 3¢ t 
S | = So a 

Z| Oo mo Oo < 
5.26 | 28.8°| 100@3400 |*Alum | 5 | Pur No | Str AC 
5.50 46.8 60@3400 |/*Alum /|4) Pur Ste | Str AC 
5.10 7.80 | 13@3000 | Alum |2,No No|Til No 
~ §.09 | 27.61 | 82@3200 | CI §=|5)AC AC Mar AC 
5.03 30.02 | 95@3000 | CI }5!AC AC | Mar ac 
4.80 | 35.12 | 113@3200 | or }5| AC AC !|Mar ac 
4.80 | 35.12 | 113@3200 . CI 15; AC AC};}Mar AC 
5.38 | 364 | 115@3000 | CI |3;AC AC | Own AC 
5.30 | 46.9 | 135@3400 | CI |4|} Cuno AC! DL AC 
5.36 | 57.5 165@3400 | CI 5 | Cuno AC | DL AC 
5.20 | 263 60@3000 | CI |3{No Yes | Car AC 
5.35 | 25.35 | 82@3400 *Alum |4)| Pur Yes’ B&B Yes 
5.20 33.80 ' 100@3400 |‘*Alum 5 | Pur Yes | Str Yes 
5.20 | 39.20 | 12593200 ‘*Alum (9° Pur Yes | Str Yes 
5.20 39.20 | 12503200 *Alum 9 Pur Yes ' Str Yes 
~§.25 | 33.8 | 115@3300 |*Alum |5 | Pur AC | Sch No 
5.35 | 25.35 | “5@3400 "Alum | 4) Pur Yes| B&B yes 
5.20 | 27.34 75@3600 | Alum [4;— yes Til AC 
5.35 | 25.35 7973400 | Alum | 4, Pur Yes | Ca Yes 
5.20 33.80 90773400 | Alum 5 Pur Yes | Str Yes 
5.50 20.7 7073200 | Alum |3 No Ste | Mar AG 
460 24.03 50@2600 Alum 3 a | ae = 
5.50 | 30.0 6573400 Alum 3 — | DL — 
5.12 | 294 | 1003100 “Alum |7 Pur Yes | Str Yes 
5.12 50.8 1503100 "Alum 7! Pur Yes Str yes 
6.50 | 25.35 | 8073400 [*Alum |7|No AC | Sch AC 
5.45 | 23.4 70@3200 |*Alum 7 | No AC | Sch AC 
6.50 | 31.25 90@3400 *Alum _5!AC AC! DL AC 
5.80 | 28.8 10173600 Alum |5'No Ste Mar AC 
5.00 | 27.34 | 75@3200 “Alum 4) °* Ste | Str AC 
5.40 27.61 9373200 Alum 5 Pur Ste Str AC 
5.47 30.10 10373200 Alum 5. Pur Ste | Str AC 
5.38 364 | 115@3000 | CI |'3)AC AC | Own AG 
5.23 | 39.2  125@2900 Alum | 5 No AC | Str AC 
5.25 | 50.7 150@3400 Alum 7 | No AC | Str AC 
5.50 | 33.8 | 125@3400 Alum |5. Flo AC Str AC 
5.75 62.5 | 200@3400 Alum | 5/| # AC | Str AC 
5.10 23.4 70@3000 |*Alum |7| Pur AC! Str. AC 
5.10 28.8 853200 |*Alum 9 Pur AC , Str AC 
5.25 | 31.2 100@3400 \*Alum | 9. Pur AC | Str AC 
5.25 36.4 125@3600 |\*Alum 9 | Pur AC | Str AC 
5.25 | 36.4 | 125@3600 |*Alum | 9/ Pur AC | Str AC 
5.80 263 74@3200 | CI |4|AC  AC| Str AC 
5.90 28.8 87@3350 | CI 5|AC AC} Str AC 
6.00 | 56.0 | 1603200 *Alum |4/ Yes Yes | Own AC 
6.00 32.5 110@3200 *Alum 9!Yes Yes Own AC 
6.00 39.2 135@3200 |\*Alum |9! Yes Yes ' Own ‘AC 
6.00 | 32.50 | 110@3200 |*Alum | 9! Yes Yes Own AO 
5.05 39.2 | 125@3000 |*Alum |9/| Pur Ste | Str AC 
5.05 546 1503200 |*Alum _7,| Pur’ Ste | Str AC 
5.05 50.7 | 140@3200 |*Alum |7 | Pur Ste | Str AC 
4.90 | 21.03 | 65@3200 | Alum |3| Yes AC | B&B Yes 
5.10 | 26.3 6573200 | CI 3| No AC|Mar Yes 
5.20 | 37.8 853200 | CI 3. No AC/|Mar Yes 
5.30 | 23.4 80%3200 | Lo-Ex |7\ Yes Yes | Zen “Yes 
5.30 | 36.48 125@3300 | Alum |9/|Han AC | Sch Own 
5.30 | 36.48 125@3300 | Alum |9{|; Han AC Sch Own 
5.37 | 28.8 90@3300 |*Alum | 5 Han_ Vs! Sch Un 
~5.00 234 6643200 CI 4|No AC | Str No 
5.00 | 25.4 72@3200 CI 4, Own AC | Str__ No 
5.00 | 25.4 8073200 | CI 4|No Ste | Str No 
5.00 | 30.0 853200 | CI '9| Pur Ste | Str AC 
5.20 30.0 101@3200 *Alum 9 Pur Ste | Str AC 
5.10 | 39.2 1223200 *Alum | 9 | Han Ste _Str ~ _AM 
5.50 | 27.3 85@3150 *Alum 7 | Pur AC | Zen UN 
5.10 36.4 1563900 *Alum | 9! Pur AC | Zen AM 
5.50 36.4 113@3300 |*Alum 9! Pur _ Ste | Str - AC 
5.26 | 25.35 | 6573400 | CI 4 | No AC | Til Til 
5.26 | 31.25 | 8003200 | CI !5 | No AC | Til AC 
5.50 | 27.34 8703200 |*Alum | 7! Pur Til | Til AC 





REPORT NO. 6: 
TENSION TESTS. Normalized and drawn. 


sal composition, heat No. 202: carbon 0.35 per cent., man- 


anese 1.36 per cent., silicon 0.44 per cent., phosphorus 0.035 per cent., 
sulphur 0.039 per cent. 


UNWELDED BARS 


Tensile Strength, Yield Point, Reduction 

Lb. Per Sq. tn. Lb. PerSq.tn. of Area, % 
(66h dcae RRA e keane oe 97,300 58,400 38.8 
rT reer rrr ee Te Tre rrr TT 97,700 57,550 40.6 
97,500 57,975 39.7 


e 


WELDED BARS. Normalized and drawn after welding with rods contain- 


ing approximately 0.40 per cent. carbon, 1.50 to 1.80 per cent. man- 


, and some molybdenum, 


ganese 
i I eg 96,600 60,450 24.1 
I ae ata des 98,200 59,400 55.0 
a a rn ea a 94,300 58,600 29.5 
eee ect 98,250 57,500 20.6 
ge ae a 96,962 58.987 32.3 


Five c 


|of area ranged from 22 to 31 in the welded bars. 
normalized at 1600° F,. after welding. 


REPORT NO. 7: 
arbon steel welded bars gave results which, when averaged, 


showed a yield point of 93 per cent. and a tensile strength of 87 per 


cent. of the properties in the unwelded material. 
| elongation in 2 in. ranged from 8 to 11, and the percentages of reduction 


The percentages of 


These bars had been 


Five medium manganese steel welded bars gave results which, when 


area ranged from 
normalized at 1550 


averaged, showed a yield point of 120 per cent. and a tensile strength of 


99 per cent. of the properties in the unwelded steel. 
elongation ranged from 12.5 to 25, and the percentage of reduction of 


The percentages of 
17 to 55 in the welded bars These bars had been 
F. after welding. 


(To Be Continued) 
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OF PRESENT AMERICAN PASSENGER CAR MODELS 


Transmission 


Make and Model 
Type 


Front End 
Drive 
Ignition 
System 
Gen. and 
Starter 
Universals 
Rear Axle 
Steering 


Auburn &- Chain -S Long [31s 0 | *4. S 56: 5.50 | 
Auburn 12-160 Link Del-R *Del-R-S Long ‘ SM-LGS-F M Col 1% | *4.08 | Bendix Ross S 56% ] Bijur /|*17x6.00 | 
Austin ‘| Gear Aut-L |*Aut-L Rock |WG|3|—— |S Sal % | 525|M  Say-B Cant | Own | Al-Z | 18x3.75 
; “Sag S56 | Own | Al-Z | 18x5.50 


Buick 32-50 -| Tex  Del-R | Del-R “Own “SM-Own-F |O | Own % | 460 , Own Sag 
Buick 32-66 Tex Del-R Del-R *Own SM-Own-F O | Own *% 4.54 . Own Sag 551, Own Al-Z | 18x6.00 
Buick 32-80 Tex Del-R | Del-R *Own SM-Own-F |O Own \% | 4.27 | Own Sag 58% | Own | Al-Z | 18x7.00 
Buick 32-90 Tex Del-R | Del-R *Own SM-Own-F |O Own % 4.36 | Own Sag S 58% Own Al-Z 18x7.00 ‘ 
Jadillac 355 B Morse Del-R | Del-R Own SM S | Own “% 460 | OwnM . Sag. S 58 Own Alem | 17x7.00 | and use it to 
Cadillac 370 B Morse Del-R_ Del-R Own SM S Own % | 480 | OwnM Sag 58 Own Alem 17x7.50 
Cadillac 452 B Morse Del-R | Del-R Own SM S Own % | 464 OwnM = Sag 60 Own Alem | 18x7.50|] , . 
Chevrolet oo Gear — Del-R |*Del-R Own ) 7. Own % 410;M _Own | S 54 | Own Alem | 18x5.25 increase business 
Chrysler 6 Chain Del-R | Del-R — *- ‘Own *4 460 | H Own 53% Alem | 18x5.50 | 
Chrysler 8 Chain Del-R_ Del-R —_ Own % | 430, H Gem 5 Alem | 17x6.50 
Chrysler Imp. 8 Chain Del-R_ Del-R *_ Own | 410 | H Gem a | Al-Z | 17x7.00 
Chrysler Imp. 8 cus., Chain Del-R | Del-R O Own % | 410 | H Gem 5714 Al-Z 17x7.50 
Cord (Fr. Wh. Dr.) Link Dei-R |*Del-R Long Col F | 480|H £Gem m | Bijur | 18x7.00 
De Soto Six | Chain Del-R Del-R. “Own Own 4% | 462/H ~ Own 33 “Alem | 18x5.25 
De Vaux 6-80 Morse Aut-L |*Aut-L Borg AD % | 440|M iw Al-Z 19x5.25 | 
a 7 Own 4 |) 4601H “Own Al-Z | 18x5.50 
—! Own % 410 H Gem Al-Z 18x6.00 
S|Own % | 463 Bendix — Gem Alem | 18x5.25 | 
rT O|Own % | 411 |M ~—~Gem | S-Tr 39) Own Al-Z | 18x5.25 
SM O | Own % | 411 /M Gem | S-Tr | Own | Al-Z_ | 18x5.25 
SM-BW-F |M\Own % | 473|)H £Gem/| EI 42 | — Al-Z 19x6.50 
SM-BW-F |M| Col ‘% 5.10 |H Ross S 60 Fat Al-Z | 17x7.50 


“SM U)Sal 4 | 455|H °° °&«;\RRoss |S 54 ERS Al-Z_ | 17x6.00 
WG-F }U;Sal % 445 |H Ross  S 54 ERS Al-Z | 112550] Learning to fly is as easy a0 


igs -Z | 17x6.00 | 
P |S/|Sal ‘2 | 430 H Ross ik : ao ie a = ie zs learning to drive a car; in fact 
F |S !Own % | 14.63 “Bendix — Gem | S 54% | Own _ - easier in a Stinson, due to the 
-F 
-F 


} 


oO DOO0O C}O00/;0000 
to} wm wm co) co] to ow ww Ww ww 


| 
4 


| i | 
Co) BO We) Wo! Wo 
i i } 


Dodge Six DL Chain Del-R  — — 
Dodge Eight D K Chain Del-R = Del-R _— 
Essex-Gr. Su. 6 Morse Aut-L |*Aut-L-S *Own |, 
Ford A Var-G Own "Own Own 
Ford v8 Var-G Own |*Own Own 
Franklin Series 16 Chain Del-R *Del-R-S Br-L 
Franklin vV-12 Chain Del-R *Del-R-S Long 
Graham 6 (1933) | Link Del-R_ | Del-R_ “Long 
Graham 6 Link Del-R | Del-R’ Long 
Graham 8 all Link Del-R | Del-R Long WG | 3 SM- -WG 
Hudson Gr. 8 Morse Aut-L | *Aut- -L-8 * Own | ¢ Soisit WG 
Hupmobile 216 | Chain Aut-L |*A-L-S-§ Borg WG 3 | SM-W 
Hupmobile 222 Morse Aut-L |*A-L-S-§ Borg WG! 3 | SM-W 
Hupmobile 226 | Morse Aut-L |*A-L-S-§ Long | D | 3 | SM-DG-F_|U|Own : | 436 |M 

La Salle 345 B__| Morse Del-R | Del-R Own O | 3 | SM 8 [Own % | 4.60 | Own M heaton ate 
Lincoln V-8 Chain Aut-L |*Aut-L Long | O- -F “S| Own F | 4.58 |*Bendix Own |S 62 Own 


| 


€¥ COj}c}00 
n 
x 


i 
Q 
G8 to} Co 8) Co ce) 


s 
Q 


, Spic i - y . " 3. | Tryon l- 18x5.50 : : : 
M| Spic '4 4.54 | M "Ross | S 53 Tryon | Al-Z | 17x6.00 extraordinary sturdiness, stabil- 


U | Own % | 436, M Gem | S 57% | Rub-B | Al-Z 3 . woe 
Gem | S$ 57% | Rub-B_ Al-Z | 17x6.50/ ity and simple maneuverability 


~ Sag [S58 | Own “Alem | 17x7.00 
Alem | 18x7.00 | 
Alem 18x7.50 


of the Stinson plane. 





| 3 


Lincoln V-12 Chain Aut-L |*Aut-L Long O F S | Own F | 4.58 |*Bendix Own | S 62 Own _ Alem_ 7, 
|S) Spic 4 | 408 Bendix Ross |S 57 | Tryon | Alem | 18x6.00 

|S |Spic % 3.78 | Bendix Ross | 8 59% | ** Alem | 18x7.00 Once you own this clean, quick, 

-F |O| Own % | 470|/M Ross |S 54 | ERS | Alem | 18x5.25| comfortable means of transpor- 
10! Own % 444 |M Ross | S 54 | ERS Alem = 18x5.50| tation, you will use it contin- 


|O!| Own % | 443 Bendix Gem . Bijur | 17x6.50 a 
Bijur | 18x7.00 ually 


\ | Ow 4 4.50 | Bendix Gem 
e oi \ Bijur | 18x7.00 


| Diam  Del-R |*Del-R  *— | D 


Marmon 16 | Diam Del-R | Del-R Rus | M | 


Nash Big Six | Chain Aut-L |*A-L-S-§ Borg | O | 
Nash Stand, Eight! Chain Aut-L |*A-L-S-§ Borg | O | 
Nash Spec. Eight | Chain *Aut-L |*A-L-S-§ Borg O 
Nash Adv, Eight Chain *Aut-L |*A-L-S-§ Borg | O | 
Nash Ambas. Eight Chain *Aut-L |*A-L-S-§ Borg | O 


= 

s 

s 

Ss 

s 

s 

s 

Ss 

Ss 
Oldsmobile F-32 Chain Del-R | Del-R Borg } 

s 

s 

Ss 

s 

s 

s 

Ss 

—_ 


- |O | Own % 4.50 | Bendix Gem | sijur 
1S) Own % | 456 | Bendix Sag | S 54% | Tryon | Al-Z | 17x6.00 
4.77 | Bendix Sag | | S 54% | Tryon Al-Z 17x6.00 


een eta 69 |M Own Ss S 60% | Own “Bijur | “18x7.50 To save time in contacting 
| 466 |™M Own | S 60% | Own Bijur | 19x6.50 your own dealer organiza- 


466 M Own | S 60% | Own Bijur 19x7,00 tion. 


Alem 17x6.50 
4.66 | M Own | © ih ee eee To increase the number of 


P ] 442°] Bendix Ross |S 61 | Faf Myers | 18x6.50 
F 2 442 Bendix Ross S§S 6l Faf Myers | 18x7.00 prospective dealer calls. 
F 


S | Own ! 4.58 | Bendix Ross S 61 Faf Myers | 18x7.00 | 


Packard Twin Six | Morse Aut-L |*Dyn “Long. O | 
Packard Stan. & | Morse NE |*Dyn Long oO | 
Packard De L. 8 | Morse NE /|*Dyn Long oO 

Packard | Light 8 | | Morse NE |*Dyn ‘Long | O | 


' 


Pierce-Arrow 54 | Chain Del-R |*Del-R-S Long | O 
Pierce-Arrow 52 Chain Del-R |*Del-R-S Long | O 


Pierce-Arrow 53 Chain Del-R |*Del-R-S Long Oo To invite your owners and 


M 
M 
M 
M 
M 
M 
M 
M 
M 
M | 3 | SM- 
Oldsmobile L-32 | Chain Del-R | Del-R Borg | M |! SM-BW 
| SM 
| SM 
M 
M 
i M- 
M- 
Saewes ——— ous | ein. M- Da Bb oa fara —_ nes * 59 
Plymouth Var Del-R | Del-R_ “Own, O|3|0-F | O| Owns | 433|H Own | S 53% | ——_| Al-Z_ | 18X25) pects in various towns 
Pontiac 6 Chain Del-R Del-R~ Own | M Sag [S54 | Inlox | Al-Z | 18X5.25) te fly. 
Pontiac V-8 Link Del-R | Del-R Own M Inlox Al-Z 17x6.00 | 
Reo Fly. Cloud “S”,| Chain Del-R /*Del-R-S Long | O 17x5.50 | As a means of getting ad- 
Reo Royale Cust. Morse Del-R | Del-R-§ Long oO 
Reo Royale Morse Del-R | Del-R-§ Long O 
Reo 8-25 a, Link Del-R |*Del-R Long Oo 
Rockne 6-65 Morse Aut-L *Aut-L-S Borg WG 
Rockne 6-75 _ Chain Aut-L |*Aut-L-S Long WG 
Studebaker 6-55 Chain Del-R |*Del-R-S Long | 


73) SM-BW-F | M| Own 4 | 455 | Bendix 
SM- BW-F M! Own % | 4.22 | Bendix Sag S 54% | 
“SM-F |S |Own % | 460/|/H Ross | S 55 Tryon Al-Z 8 
SHG | U | Own '¢ 407 |H Ross S 57% | Own Far 18x6.50 ditional publicity. 
SHG |U | Own ! 407 | H Ross | S 57% | Own Al-Z 18x6.50 | 
SHG U | Own '2 490 'H Ross 55*, | Own Al-Z 17x6.50 | 


“SM-BW-F|M)Spic 4 | 455 Bendix Ross S54 Tryon = Al-Z —18Xx5.25 | 
SM-BW-F M Own % 4.73 | Bendix Ross 54 Tryon Al-Z 18x5.50 

SM-BW-F _ “Own 4 4.27 | Bendix Ross 54 Tryon | Alem leans AN ECONOMICAL 
SM- -F y 2 4.73 | Bendix Ross 54 Tryon Alem x5.! 

ae ge — 56 Faf Alem 18x6.00 


SM- -F | J 2 4.73 Bendix Ross f 
eM. BW-F a 60 Faf Alem 18x6.50 SALES AID 
60 Own Bijur 19x6.50 


SM-BW-F Own % 4.31 Bendix Ross 
62° Own Bijur |*18x7.00 


|_— “it | Sal 2 510 H Gem 

5 Tim ‘'% 4.15 | H Gem 

a ; 62" Own Bijur 18x7.00 
51 | Tryon. Alem — 18x5.25 | 


4 
Willys-Over. 6-90 A Link Aut-L “Aut-L-S Own 7 , = 5 > 
Willys-Over. 8-88 A Link Aut-L *Aut-L-S Borg 3 | SM-F Own 1% 440 | Bendix Ross 56 T e7en Am | —_ os Experience proves that a plane 
Willys-Knight 66E| Link  Aut-L *Aut-L-S Rock 3 SM-F |S | Own % | 418; Bendix Ross | S56 | Tryon | Alem 1186.00" ‘costs no more to operate than 

a epciedsdeiedneiitaiiarctue : aaa nia ian a fine car with a chauffeur, 


3 
3 
3 
3 
3 
3 
3 
3 
3 
3 

3 
3 
3 
3 
3 
3 
3 
3 
3 
3 
3 
3 
3 
| 3 
3 
3 


Studebaker Com. 71 Ce! Del-R |*Del-R-S Long 
Studebaker Pres. 91. Var-G Del-R *Del-R-S Borg 


Stutz LAA Link Del-R  Del-R Borg 
Stutz SV-16 Link Del-R | Del-R_ Long 


Stutz DV-32 Link Del-R | Del-R_ Long 3 | SM | Tim % 450 H Gem 


3 

3 

Studebaker Dict. 62 Ce) Del-R *Del-R-S Long 3 
3 

3 

3 


3 
“SM-F Own 1% 4.60 | Bendix Own 


| nnn ANN NANM NM MD 


KEY TO ABBREVIATIONS | Long Clutch Company; Rus, Russell cern, exclusive of the debt to the) y+ pets you everywhere, much 

Weight —$Austin standard 2 passenger | _™‘8. Co. °Bendix Clutch Control | SHEARER CHOSEN Commercial Instrument Company, a ye ae a 

coupe. Stutz DV 145-inch wheel base | Tfansmission Make—D, Detroit Gear; WG, AS RECEIVER FOR | has been reduced from $150,000 to —" y = vs 
: : . |" Warner Gear Company; M, Muncie Gear | bout $50, 000. the expense of a pilot can be 

weighs 5.352. Tudor sedan, | Company; O, Own; W, Warner Corp. | MERIDEN CONCERN, abo io . : 

Engine make—Con. Continental: Lyc. Ly-| Transmission Type—DG, Detroit Gear & | . eliminated, if you wish. 

coming. ‘Air-cooled with spot tempera-| Machine Co.: LGS, The LGS Corp.; F, GAIN 

ual p. E. C. ANTHONY A 


ture control. ‘Thermo syphon water; Free Wheeling; SM, Synchro Mesh; BW | Meriden, Conn., July 11.— 
TO HANDLE HUDSON Write for further details 


circulation, §Floating power, Borg-Warner; WG, Warner Gear Co.; | 
Thermostat—Bish-Bab, Bishop & Babcock.| SHG, Synchronized Herringbone Gear; | Shearer has been appointed tempor- | 
Dole, Dole Valve Co., Chicago, Iil.; Ful, Oo, Own, a Nitin : scticut Tel- | 
Fulton Co.; Har, Harrison; Pines, Pines | Universals—U, Detroit Universal Products: | 2ry receiver of the Connecticut Tel- | 
/ . | 7 
Winterfront. S. Spicer Mfg. Corp.; O. Own; M, Me-|ephone and Electric Company by 


chanics Universal Joint Company. . j i 
*Cord using Detroit Universal Products | Judge Alfred B. Aubrey of the Meri- about the Stinson Cabin Plane, 


aud Mechanical Universal Joint Co den City Court. The receivership | California distributor of Hudson au-| the Aircraft Standard of the 
> ap-, World; and the story of how 


others are using planes to sell 


San Francisco, July 11 (UTPS).— | 
Valve arr: t—L, L head: rj. ‘ : : : 

‘sontal: 'O. overhead: ‘er ey a Earle C. Anthony, Inc., the first 

HO, Horizontal Opposed 

Piston Material—*Alum, aluminum with | Rear Axle—Col, Columbia; Sal, Salisbury; a : : , : _ 

invar struts. Alum, aluminum alloy CI Spic, Spicer Mfg. Corp.: Tim, Timken: | WaS ordered upon Mr. Shearer’s own} tomobiles, has again been 

e vt } ati € ba 3 3 . Ps tna ts ; j a . : - . 7 y 

ee ie Ex, Aluminum Corporation a, — 4, % floating; F, | application. A hearing on a pointed distributor of Hudson-Essex. 

| tion of the appointment will be he lrwenty-three years ago the first automobiles. 


. oe a Adams used on custom models 
Oil Purifier—Han, Handy; AC, AC Spark | ; ls edd . : ee . 
Ratio—*Dual ratio optional; +Hudson 132-/in City Court, Tuesday, July 19, at) io sold in California was 


Plug Company; Flo, Floato; Cuno, Cuno c aoe aint ; 
: , e e in. whee ase m 248 é re axle 
Engineering Corp.; Pur, Purolator. a node wave rear axle/1Q a. mM, | sponsored by Earle C. Anthony. Now | 


tUsing AC with Floato attachment, ratio of 5.10 z . sti - 
Meehan ot ME tiedvahinn B0  teedbiedine’) All stock of the Connecticut Tele the reappointment of Anthony for 


**Using both AC and Purolator. ’ > M, ; y ; 
| Bendix, Bendix Brake Corp. *Equipped/ phone and Electric Company, except | jie Hudson-Esex line follows the STINSON AIRCRAFT 


Fuel Cleaner—-AC, AC Spark Plug Co.; Ste, ; te a pa : - 
Stewart-Warner,; Til, Tillotson; V-8, | Fes Shy nea gy ea Ross, Ross | f¢W directors’ shares, is held by relinquishing of this line by Stan- 
as : § I — . & SS, USS : 7 = 
Sicklen Gear and Tool Company: Sag, Saginaw:| the Commercial Instrument Com- ley W. Smith, Inc. CORPORATION 
Geieerterm Gch, Wheeler Schedles: Zen, | Say-B, Seyler-Beall Manufacturing Com- ment Company to the extent of ' : 

; § , Ma ar, | any; : arner Corp.; *Ross used on j > | 
Stromberg: DL, Detroit Lubricator; Til, ee models. P , about $300,000. All other indebted- SOUTH CAROLINA'S GAS WAYNE, MICHIGAN 

Tillotson; B&B, Ball & Ball | Rear Springs S, semi-elliptic:; El, full| ness totals only about $50,000, of | * COLLECTIONS OFF SHARPLY | 
Air Cleaner—AC, AC Spark Plug Com-| elliptic; Cant, semi-cantilever; S-Tr, which $18,000 is owed to the city of | - | 
Columbia, S. C., July 11.—Gasoline | 


any: AM, Air Maze; Un, United; Til, semi-transverse. 3 , , 
Tillotson. Spring Shackles — Tryon, Willys-Morrow| Meriden in taxes, Bank indebted- | 
the month of | 


Company; Rub B, Rubber Shock Insu-| ness is but $5,000. tax collections for 


Front End Drive—Link, Link Belt; Tex, cae Minas a ; , 
a “ele 4 pany; Faf, Fafnir Bearings | 
Texolite; Cel, Celeron; Diam, Diamond Company; ERS, Eaton Products, Inc: Current assets of the company ag- June totaled $530,374.69, as com- 


Chain; Morse, Morse Chain Company; Inlox, Inland Mfg. Co. fae” frank. | cn fi aa 
Var, various makes of chains; Var-G, , , gregate $237,602.71, and fixed assets | |. re with $611,828.49 for June, ee 
ERS, rear. are valued at $1,126,580.66, on a con- | P™ d : STMs SONS 

11931, acording to figures just made | 


various makes of gears. **Using both Rubber-B and Fafnir ! 7 
Ignition, Generator and Starter—Aut-L, Chessls Lubricator. Alem, | Alomite: Al-Z, | servative basis. There are reported 
Auto-Lite; A-L, Auto-Lite; Del-R, Delco- emite Zerk; ijur, Bijur Lubricating lai ins , , irman Walter G. 
Remy; Dyn, Owen-Dyneto Corp.; N E, Corp.; Far. Farval. Myers < Chassis to be no claims against the company public by re ' : ; : he Aironah ral Stand 
North East. Lubricating Co. in the hands of attorneys, and offi- | Query of the state tax commission. rd 
ouesh—Indicates fvin ignition. , ere 8 custom models equipped | ejals believe that with the co-opera-| Collections for the first six months Ate brid 
eihertiz optional catia ounpe "Hudson 132-in. wheel base models tion of the creditors, difficulties can|of the year totaled $3,135,506.48, as 
e vit ires £ - 2 , i < > 
Cluteh—Borg, Borg & Beck: Br-L, Brown- ee Se Sree oe . See be ironed out and all creditors paid|compared with $3,451,432.96 for the 
Lipe; Rock, Rockford Machine; Long¢ tires, in full. Indebtedness of the con-| corresponding period of last year. 
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New Dealers 
Appointed 


ARKANSAS 





Rockne—Cook Automobile Com- | 


pany, Little Rock. 
Studebaker—Al 
Smith. 


Homan, Fort 


CALIFORNIA 

Nash—John G. Marshall, Los An- 
geles; Nash-Santa Monica Company, 
Santa Monica. 

Rockne—Westerterp Brothers, Pet- 
aluma; Mission Garage, Sonoma. 

Studebaker—H. C. Conine, Beau- 
mont; Longley’s Garage, Bolinas, 





COMPRESSION GAUGE, | 


IGNITION TESTER 


ae 





- 


The Allen Electric 


and Equip- 
ment Company is offering a new 
compression gauge and an ignition 
tester. The compression gauge is 
known as the G-l. The gauge has 
been calibrated with four dials, each 
having the words “poor, :air, good” 
arranged by motor classification. 
The regular pounds pressure dial is 
calibrated from 0 to 150 pounds. 
The gauge has a diameter of 3% 
inches, making it easy to read. The 
scale for each class of motor is 
shown on the dial and on the chart 
accompanying the gauge, showing 
in what class the individual engine 
belongs. 

Adapters are supplied for every 
Size spark plug except one-half inch 
and the gauge swivels enough to 
miss any obstructions. A_ check 
valve holds the compression in the 
gauge until released by opening the 
thumb nut, This prevents the hand 
from fluttering over the dial. The 
G-1 gauge comes packed in a metal 
box and lists at $6.85. It is claimed 
that valve grinding, ring replace- 
ment and other engine recondition- 
ing jobs are much easier to sell. 

The new ignition tester is known 
as the E-96. It is designed to locate 
quickly the causes of engine trou- 
ble. Comparisons of spark intensity 
determine coil or condenser trouble. 
The device can be used to test dif- 
ferent capacity condensers until the 
correct size has been found. New 
condensers can be checked before 
being put in stock. The car battery, 
wiring, eoil and condenser can be 
used in making car tests. The 
device comprises a variable speed, 
battery, operated six-volt motor con- 
trolled rheostat, with six lobe cam. 
A standard set of breaker points 
and an adjustable spark gap. Two 
three-position switches to switch 
quickly from one coil or condenser 
to the other cdil er condenser. An 
extra set of wires furnished for car 
tests. Low voltage tap for tests 
under starting conditior’s. A porta- 
ble stand may be had for the in- 
strument, 


COLORADO 
Nash—Argys Brothers, Pueblo. 
Rockne—E. P. Nichols Motor Com- 

pany, Delta, 


CONNECTICUT 
Rockne—The Alderman Motor 
Company, Meriden; Pierce-Arrow 


Hartford Company, Inc., Hartford. 
DISTRICT OF COLUMBIA 
Rockne—Lee D. Butler, Inc., Wash- 
ington. 
| FLORIDA 
Graham- Paige — Stratton Motors, 
| Inc., Miami.; Franklin-Florida Com- 
pany, Inc., Tampa. 
TERRITORY OF HAWAII 
Rockne—I. Kitagawa, Hilo, 
IDAHO 
Rockne—Creswell Conoco Station, 
Emmett, 





ILLINOIS 

Rockne—W. F. Eakin, Vandalia; 
Crowe-Evans Motor Company, Au- 
rora; R. N. Boehmer, Highland Park. 
INDIANA 
| Rockne—C. A. Webster, North Ver- 
non, 

Studebaker—Irwin Motor Sales, 
Inc., Attica; Nicolai Garage, Crom- 
well. 

IOWA 

Nash—Pittsley Motor 
Des Moines. 

Rockne—Fischer’s Garage, Perry- 


Company, 








ville; Frank Litz, Sibley; Cockburn 
Motor Company, Estherville, 


KANSAS 
Nash—Bailey Motor Company, 
Paola. 

Rockne—J. L. Riedel, Hays. 

KENTUCKY 


Rockne—The Standard Auto Gar- 

age Company, Newport. 
MARYLAND 

Nash—Martin’s Garage, Cumber- 
land. 

MASSACHUSETTS 

Graham-Paige—Farm Hill Motor 
Sales, Stoneham; Fred H. Reed, 
West Roxbury. 

Rockne—Poquette & Hill, Dor- 
chester; Loring G. Jones, Hyannis; 
Central Motor Sales Company, Inc., 
Worcester; Central Motor Sales 
Company, Inc., Springfield; Chest- 
nut Hill Garage, Clinton; F. W. 
Parker, Southbridge. 

MICHIGAN 

Rockne—The Studebaker Corpor- 
ation of America, Detroit; 
Arrow Sales Corporation, Detroit; 
Wickstrom's Garage, Marquette. 

MINNESOTA 

Rockne — Frank Motley, Park 
Rapids; Johnson Auto Company, 
Hibbing. 


Pierce- | 


MISSOURI 

Graham-Paige — Archer - Mann 
Motor Company, St. Louis. 

Rockne—Branstetter and Daro, 
Fulton; Mattews Garage, Sikeston; 
Wichman Nash Company, Farming- 
ton; Sewell Auto Company, Mary- 
ville; Wallace Machine Shop, Tren- 
ton; Murphy Motor Company, Han- 
nibal. 


Studebaker—St. Charles Motor 
Company, St. Charles. 

NEBRASKA 
Nash—Murray Nash Company, 


Fairbury. 
NEW JERSEY 

Graham-Paige—Bock Machine & 
Garage Company, East Orange; 
Raritan Garage, Inc., Keyport. 

Nash—William S. Breeden, Mil- 
ville. 

Rockne—James Ale, Deepwater. 

NORTH CAROLINA 

Graham-Paige— L. & L Motor 
Company, Greensboro. 

Rockne—Swan Motor 
Inc., New Bern. 

OHIO 

Rockne—Ray Nempy, Forest; A. 
Ww. Robison, Hillsboro; Miller 
Brothers, Hamilton; H. & O. Motor 
Sales Company, Sandusky. 

Studebaker—Gilbert J. 
Hamilton, 


Company, 


Grevey, | 





PENN. BUYS 100 
TRUCKS FROM DODGE 


Detroit, July 11—Dodge Brothers 
Corporation, truck division, this 
week delivered to the Highway De- 
partment, ComMonwealth of Penn- 
sylvania, a fleet of 100 one and one- 
half ton, four-cylinder Dodge 
Trucks. Delivery was completed 
within ten days after receipt of the 
order. 

The trucks are designed and 
equipped for highway maintenance 
and snow removal. They have one 
and one-half yard dump bodies, 
with special arrangements for pull- 
ing graders and mounting snow 
plows. Special air cleaners seal the 
engines against the abrasive effects 
of dust and dirt from gravel roads, 
over which the trucks will be op- 
erating most of the time. Dual 
rear wheels, mounting 30x5 tires, 
are furnished. The trucks were dis- 
tributed to ten different points 
throughout the state. 


CLASSIFIED ADVERTISEMENTS 
IN THE AUTOMOTIVE DAILY 
NEWS BRING RESULTS 





THESE PRICES COVER 
EVERY PROFITABLE MARKET 


©¢ce 


But Hupmobile does much more than that. 
It gives the dealer more real, hard-pan sell- 
ing points than have ever before been offered 


Hupmobile has established 
standard of dollar-fordollar value. 


today a new 


With its 


new low prices, Hupmobile opens up an in- 


finitely wider market for its dealers . . . en- 


ables them to compete not only in the lower 
price market, but to completely cover the 
medium and higher price fields at the same 


time. 


HUPMOBILE'S 100 SALES 


in a single motor car. Exclusive design, re- 


freshingly new eye appeal and 100 important 


new selling features combine to make the 
job of selling Hupmobile just that much 


easier. 


POINTS 


COVER EVERY DEMAND OF THE PROSPECT 


Exclusive Chassis Torsional 


Stabilizer 


Comfortable, wide, uniquely 


shaped Doors 


Distinctive Appearance 


New, heavy X Frame 


Lowness, only 66 inches from 


street to top 


Newly designed Sheet Metal 
Road Shock Eliminator 

New Type detachable Whee} Discs 
Genuine Free Wheeling 


Joints 


Shackles 


Cooling 


Synchro-Silent Transmission 
Individual form-fitted Fenders 
New type Top Construction 
Larger Steeldraulic Brakes 


Needle Bearing Universal 


Exclusive Rear Engine Mounting 
Silent Bloc Rubber Spring 


Thermostatically Controlled 


More Powerful Engines 


Window 


Underslung 


Aeroplane type Instrument Dials 
Hypoid Rear Axle 
Slanted Windshield and Rear 


Automatic, Thermostatic Shock 
Absorbers 


Front Springs 


Automatic Oil Temperature 
Regulator 
Tubular front Axle 


100 per cent Oil Filtration 


Longer wheelbases 


AND 73 OTHER SUPERIOR SELLING POINTS 


Add 


to these fundamental sales features Hupmobile’s new 1932 selling 


agreement, termed “The fairest franchise in the automotive industry”— 
and you hav~ a true basis for dealer satisfaction. Then ask yourself this 
question “Does the car I sell offer as much for the buyer’s dollar?” 


RUPP MOTOR 


CARB 


CORPORATION 


“We belleve the Hupmobile to be the best car of ite class in the worid’”’ 


DETROIT, 


MICHIGAN 


